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The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
AETNA INSURANCE C0. 
Wi HKING, Seorctarg. WM. B. CLARK, President. A.C ADAMS... | Auistant Seoretorte. 






Cash Capital, . 000,000 00 NORTHWESTERN BRANCH, OMAHA, NBB. 

7 $4 Wn. H. Wyman, W. P. Harford, 
Cash Assets, $i . : 13,019,411 20 = : General Agent. Asst. General Agent. {fF 
Total Liabilities, - . 3,861,796 13 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus, - . - 5,157,615 00 ¢ BOARDMAN & SPENCER, 


General Agents. \ 


‘ \ INLAND MARINE DEPARTMENT. 
ARIE Om CHICAGO, ILL., NEW YORK, 
~ a 


aw : 145 La Salle Street. 52 William Street. 


Surplus to Policy Holders, - 9,157,615 07 

Losses Paid in 81 Years, - 85,641,084 S50 — 
WESTERN BRANCH, 

ETNA BUILDING, 413 VINE STREET, 


ILDING, 415 VIN KEELER & GALLAGHER, General Agents. |} 











NO OVER-HEAD WRITING. 


Why to Insure in an American Company. Why to Insure in the Continental. 














— Coenarens mg Fey mag - ) THE Is an American Company. 

welve compan’ in mi inental’’ 

reporting over five million dollars i assets, only two are ey fe Safety Pund Lew, making its policy 
foreign, and their U. S. assets are less than those of the A - 

” ssets ($9,809,660) and surplus ($5,034,995) to policyholders 

AMERICAN COMPANIES ARE THE STRONGEST: CONTINENTAL are larger than those in the U. S. of any foreign company. 
of the ten companies (including the ‘‘Continental”’) whose Paid in full all losses incurred in the great Chicago and Bos- 

rts show a surplus to holders exceeding three ton conflagrations. 
million dollars only one is foreign, and its U. S. surplus to FIRE INSURANCE Since organization its loss payments to policyholders exceed 
policyholders is less than that of the ‘‘Continental.”’ Forty-two [Millions of Dollars. ‘ 

COSTS NO MORE. You secure, if desired, the goventege of inspection by experi- 

Why patronize foreigners when you can get the same COrIPANY enced men, and will be furnis' on request with informe- 
thing at the same price from fellow-countrymen? tion regarding safe construction of buildings, etc. 

GIVES BUSINESS TO THOSE WHO GIVE YOU BUSINESS. OF NEW YORK Prompt attention to loss adjustments ensured by the organ- 
Stockholders of the American ape are their part- Fi ized force of traveling men which the Company's oe } 
ners, and as they are distributed throughout the United business enabies it to maintain to cover ever cooten of - 
States, they are doing business with you. _—- country and which a smaller company could not afford. 

re aoe a - THIS eo ag OO . » ey Organized in deg = its nearly ga of a busi- 
cont in gene prosperity, w in turn rotects its Loyal Agents. ness proves nancial stren » conservative manage- 
benefits You. ’ ment and fair treatment of policyholders. 

















Pp Office: Western Department: 4 
CONTINENTAL BUILDING, 44-46-48 CEDAR ST., N. Y. RIALTO BUILDING, CHICAGO, ILL. 





D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 





Surplus to Pclicy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.58 


THE WESTERN AND SOUTHERN DEPARTMENT, 


Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 
THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 


AGENCIES IN ALL CITIES AND TOWNS. 
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Columbia 
INSURANCE COMPANY 


OF DAYTON, O 


CONFINES ITS BUSINESS TO OHIO. 


O. I. GuNCEEL, 
Secretary. 


RB. M. THresHeEr, 
President. 


Cooper 


Fire Insurance Company 


OF DAYTON, O, 


H. E. Muap, Cuas. W. ScHEnx, 
Vice-President, Secretary 


Cuas. D. Mzap, 
President. 





“OLDEST IN THE WEST.” 


1900 


= CINCINNATI 





INSURANCE COMPANY. 





P, W. Cadman, Pres. L. L. Townley, Sec'y. 





OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 
Fire and Marine Insurance Co, | Fire Insurance Company. 


Ornoanrzed 1864. ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,162, | CAPITAL $160,000. ASSETS $271,788. 
SURPLUS $191,199. SURPLUS $196,810. 


COMBINED STATEMENT. 
Capital §250,000. Assets $572,002.80. Surplus $396,592.19. 





FIRE UNDERWRITERS AGENCY NATIONA INSU RANCE 


National Insurance Company, 
OF CINCINNATL 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


EB. W. Burnet, 


SECRETARY. 


G. W PoxLMaAN, 
PRESIDENT. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





OF OINOINNATI, OHIO. 


General Insurance — State of Ohio Only. 


E. W. Burnet, 
SECRETARY, 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


G. W. PoHLMAN, 
PRESIDENT. 











An Onio Company. 


WASHINGTON 


(FIRE) 
INSURANCE COMPANY of Cincinnati, 0. 


PAID-UP CAPITAL, - * * $150,000.00 
WAS BEEN IN CONTINUAL OPERATION 


AND MAS MET EVERY OBLIGATION FOR 64 YEARS. 


ACENTS WANTED IN OHIO. 
E. F. WEISS, Vice President and Secretar 


CHARTERED 1836. 








WAT'L HENCHMAN DAVIS, President. 


TEUTONIA 


Fire Insurance Company, 
OF DAYTON, OHIO. 


'NCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


INS 5 chia. ahah) nik iob:d 6902, «eros: g uid na ead a eee ‘$558,795.00 
NET SURPLUS (over Capital and all Liabilities)........ 377,807.00 





' EDWARD PAPE, President. T. A. LEGLER, Vice-Pres't. J. LINXWEILER, JR., See’y. 





" Jas. 


Net Cash Surplus 


©. JOHNSON, PRESIDENT 
O. 8. WELLS, SeoreTaRy 


OhioFarmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist 1900 of $1,088,255.16, reserved 
as follows for the protection of policy-holders : 


Reeerve for re-ineurance, . . «ee sese eevee ee $888,078.81 


Reserve for Losses and all other Liabilities, . . . . « »« « « 65,854.44 
Treo Ce a eee ee 134,321.91 
7 6s 6 4 Sw oo 6 ee 6 2 $1,088,255.16 


———ORCANIZED IN (848. 























J. W. CHAMPLIN, eresivenr. W. FRED MCBAIN, sec’y ano manacer. 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


R A P ! D S CRAND RAPIDS, MICH. 
NEW AMSTERDAM CASUALTY 00., 


149 BROADWAY, NEW YORK CITY. 








LIABILITY INSURANCE, 
BURGLARY INSURANCE, 
PERSONAL ACCIDENT INSURANCE, 
INDUSTRIAL ACCIDENT INSURANCE. 


df. 
r 











Edward V. Loew, Pres. Geo. M. Hard, Treas. 
William D. Chase, Vice-Pres. Charles T. ree 5 Secy. : 
Joseph D. Redding, 2nd Vice-Pres. E. Victor w, Jr., Asst. Secy. 
Geo. C. Pratt, Auditor. 


The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 


PAID-UP CAPITAL, - - - 


PRANK CALDWELL, Prest. 





OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 


t=GOOD LIVE AGENTS WANTED: 








For Length and Qualit Wyckoff, 





of eer | Seamans 
Service amare & Benedict 
eicrem > 2s 
the Ne wie 


148 East Fourth St. 
CINCINNATI, O. 


=< 


83 North High St. 
COLUIIBUS, O. 


Z= 
Remington 
Standard Typewriter 
defies competition 

















M. M. BELDING, Pres. CHAS. S, WHITNEY, V-Presd. Mangr 


JOHN NAPIER, Sec. 


American Union 


Life Insurance Co., 
Bowling Green Bldg, - - NEW YORK. 


ISSUES UP-TO-DATE POLICIES. 
MAKES LIBERAL AGENCY CONTRACTS. 


GIDEON P. MACKLIN, Gen’l Agent | J.LEROY COHAGAN,Gen’l Ageat 
308 } orest Ave, DAYTON, O. ZANESVILLE, O. 
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Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the_United States 
and in Canada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $700,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT, 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
—— experience, can, b yam my! his capacity, establish his claim to the 

ighest position in the field. It is within his certain reach. The opportunities for 
merited advancement are unlimited, All needed explanations will be Renihed upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City, 





OFFICERS, 


. J. Toompson, Cas’ ie~ and Ass’t Sec’y. 
AMES S. ROBERTS, Ass’t Secreiary. 4< 


OHN R, HEGEMAN, President, 

ALEY FISKE, Vice-President. 
GEORGE H. Gaston, 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. 
THomas H. WILLARD, Medical Director. 





AMES M. CRAIG, Actuary. 
ion. STEWART L. WoopForpD, Counsel, 
A. H. Kn1GurT, Ass’t Medical Director. 


ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES 1 TO 70. 
Policies Easy to Sell. 
Amounts $15 to $100,000. 





AGENTS WANTED. 


The Prudential Insurance 
Company of America. 


JOHN F. DRYDEN, Pacsioenrt. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, O. 


Manhattan Fire Insurance Company, 


OF NEW YORK. 


CHARTERED 1869. 








ASSETS. 





LIABILITIES. 
Government bonds and cash | Capital stock $500,000 .00 
cash ou band for deposit weco12.81 | L0s8es In process of adjust- 
ee . ’ ee | ment.. : 42,387 .26 
Premiums in course of collec- | Re-insurance reserve 292,829.86 
Pe crsise nannee vses 991.92 | Ail other liabilities 15,532.58 
$924,956 31 | Surplus . 74,206.61 
$924,956 .31 


Daniel Myers, President. J. W. Durbrow, Secretary. 
C. B. Squire, General Manager. 


No overhead writing. All business transacted through authorized agents. 


COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 

















UNITED STATES BRANCH: 
Cor. Pine and William Sts., 
NEW. YORK. 


WESTERN DEPARTMENT: 
315 Dearborn Street, 
CHICAGO. 














— THE — 


Metropolitan Plate Glass 


INSURANCE COMPANY 


OF NEW YORK. 








CHARTERED 1874. 
Oldest New York Company in its Line. 





Assets,Jan.1,1900, - - $484,183.01 
Capital & Net Surplus, Jan.1,1900, 330,621.41 








EUGENE H. WINSLOW, President. 
DANIEL D. WHITNEY, V.-President, 
S. W. BuRTON, Secretary. 


-o*-emw GEO, H. OLMSTED & G0., Cleveland,) state 
FRANK J. MACKLIN, Columbus, Agents: 
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GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, 114,252.39. 


WM. F. STIFEL, President. 
F, RIESTER, Secretary. ANTON REYMANN, Vice-Pres’t. 


S. W. RICE, Special Agent. 





EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 
Appleton & Daya, Managers and Attorneys United States Branch. 


Original and Leading Liability Company. 


ALLFORMS OF LIABILITY INSURANCE. 
THE MOST ADVANCED AND PRACTICAL PERSONAL 
ACCIDENT AND SICKNESS POLICIES. 


TOTAL AVAILABLE RESOURCES, - = = $5,598,320.00 


GENERAL AGENTS! 
B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee 


39 East Third Street, Cincinnati, O. 


PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, O. 
ROBT. ZENER & CO., Indiana and Kentucky, Talbott Block, Indianapolis, Ind. 
GEO. A. GILBERT, [linois, lowa and Nebraska, 184 La Salle St., Chicago, Ill. 





OLDEST IN THE WORLD. 


SUN 
INSURANCE 
OFFICE 


OF LONDON. 





LONDON 
ESTABLISHED A.0.1710. 


Chief Office in the United States, No. 54 Pine Street, New York. 


1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 


WESTERN DEPARTMENT,171La Salle St. CHICAGO, ILL. 


FAGENTS WANTED. 


ROCKFORD'S POPULAR INSURANCE COMPANY. 
Insurance Company of the State of Illinois, 


ROCKFORD, ILLINOIS. 





E. W. BROWN, PREs’T. Cc. A. MACDONALD, VIcE-PRE’r. 
G, F. PENFIELD, Skc’y. 


Jas. I. Logs, Agent, : - 189 La Salle Street, Chicago 
W. T. ArNoLp, Cook County Special Agent, 189 La Salle Street, Chicago. 
J. H. Lerpine, Agent, - - Masonic Temple, Cincinnati. 
W. H. Futter, Ohio State Agent, - - Cleveland, Ohio. 





Writes FIRE, LIGHTNING and TORNADO INSURANCE. 


Special Attention given to the Insurance Interests of Building and 
Loan Associations. 





Established 1865, 
THE 


Frankfort Marine, Accident and Plate Glass 
Insurance Co., 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 


100 William St., New York, N. We 





F. G. VOSS, ManaGeR AND ATTORNEY. 





Sist ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


EAE LN WL OR FE $9,427,328.29 
ETE apn RR. eM Bes CORE SA 4,776,050.60 
ERE et ae ae NT LY, SCN RPO NE TE ta 4,651,277.69 








Cincinnati General Agency: 


J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 


Tennessee, Arkansas and West Virginia. 


Northwestern Department ;: 


205 LA SALLE STREET, a - - 


WILLIAM S. WARREN, 
Resident Secretary. 


JOHN V. THOMAS, } ASs't Secretaries. 


CHICAGO. 





PESO PR 











STs CTT ee SE ee 


rum 
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The Ohio General Agency 
COMPOSED OF 

AMERICAN INSURANCE CO. --------- ~- of Newark, N. J, 

UNITED STATES FIRE INSURANCE CO. - - - - of New York, X. Y. 

ALLEMANNIA FIRE INSURANCE CO, - -- - - - - of Pittsburgh, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember : The Ohio General Agency is a Home Institution. 





NO OVERHEAD WRITINC. 


= LANCASHIRE Company 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 


TOTAL UNITED STATES ASSETS....... Esonckn ..- 82,260,766 
Sy MII Spins 8 cwecada dacs 500 nhdeencasens ond tunes 614,157 


Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 





WESTERN DEPARTMENT, 
218 La SALLE ST., CHICAGO, 


CHAS. B. CILBERT, Manager. JAMES C. CORBET, Asst Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., += Columbus, O. 
H. M. WARDLE, Special Agent Michigan, a - Detroit. 








©OO99OOOO OOOO HDOOOCOOOHOGHOGHOOOOOOO6O0O99O0OO90 OO 


PROMPTNESS Is the prime factor that per- % 


vades all features of Union 

Mutual policies. : 

Without it, protection is of lesser value. With it, money reaches @ 
beneficiaries in the shortest possible time. 

Never a moment's unnecessary delay; such are Union Mutual 
methods always. 


UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE, = !»corporated 


Good Territory Ready for Good Aqoase. 
Fred EB. Richards, Pres.; Arthur L. Bates, Vice-Pres. 


( THORNTON CHASE, Supt., 84 Adams St., Chicago, Ill 4 
Address —, EDSON D. SCOFIELD, Supt., 1110 Am. Tract Society ® 
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GERMANIA frees" 


62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1899. 





eee Fri ddagubhGndun habee oskeuawessabseosioerivente $1,000,000.06 
i ar Sees CL. cs copay sueeas 6bse baud ebauehesebooesees 1,506,907.40 
Reserve for Losses under Adjustment ............... oe 77,501.11 
RE Ee MER CUMND is nincais knoe acbeess césnadeddoerdcentctosns 35,823.11 
Be Ny 8 6td Sarinheve carb end b4d0b6d0o600éndcdobure-dotasBacesabendés ..» 2,093,713.39 

Ee SD cite xeesveeshees ‘ast sauedingietessseitieciaeteniaant $4,713,945.01 


HUGO SCHUMANN, President. 


Vice-Presidents. CHARLES RUYKHAVER, Secretary. 
} ae Gustav Keur, Ass’t Secretary. 


WESTERN DEPARTMENT, 


Fr. VON BEENUTH, 
Gro. B. EDWARDS, 





- a, ~ E. G. HALLE, Manager. Royal Insurance Bldg., Chicago, Il. 
Bldg., 150 Nassau St., New York City. © ° ’ ° ° 
° — 7 3 H. W. CLAYTON, State Agent, Troy, 0. 
OOOOOOOSOOO ® © PESDOOOOSOS DOOGOGOTOOOOOOO 
1860. —THE—— 1900. 


UNITED STATES LIFE INS.CO. 


IN THE CITY OF NEW YORK. 


All Policies now issued by this Company OFFICERS: 
contain the following clause: GEORGE H. BURFORD, - PRESIDENT. 
“After one year from the date of issue GEo. G. WILLIAMS, - - Vice-President. 
this policy shall not be disputed, provided C. P. FRALEIGH, - - 2d Vice-President. 
the premiums are duly paid.” RICH’D E. COCHRAN, - 3d Vice-President. 


During 1898the Company made material | 4° WHEELWRIGHT, - - ~ - Secretary. 


increase in income, assets, and surplus ; , i ; 
| yy . . : - 1, KENWAY, - < 1 Se . 
and can thus claim a substantial ain in + . eo ree 





THE AMERICAN FIRE INSURANCE 


COMPANY, 


Philadelphia, Pa. Americanus Sum. 





CASH CAPITAL, + «+ «= «= « «= « « « « # 500,000.00 
Reserve for Reinsurance and all other claims, . bg Ly 








i mM. T. STANDEN, <- - « « « Actuary. | Surplus over all Liabilities, oe ° e ° e ° 8,934.56 
ons important elements of safety | arrnurC. PERRY, - - + < - Cashier TeTAL ASS $2,626,441.18 
and progress. - ce : 3 F AL ASSETS, JAN. 1, 1900. 16. 
All death claims paid WiTHovT Dis- aS Se SSetions Beeacter. ‘ si , , F 
COUNT as soon as satisfactory proofs have FINANCE COMMITTEE: THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
been received. Geo. G. WILLIAMS, Pres, Chem, Nat. Bk. | WM. B. KELLY, Genl. Manager, WM..F. WILLIAMS, Ass’t Sec’y. 
Active hy Agents, wishin: » oo j; TUCKER, - - - + = = eo peee NELSON B 
n is Company, may communicate . H, PERKINS, JR. - Pres. Importers’ an LSON B. JONES CHARLES L. HECOX 
with RIGHARD E. COCHRAN, 3d Vice-Pres. Traders’ Nat. Bank, i i ; loc : 
at the Home Office, 261 Broadway, New York. James R.PiuM, ---- = Leather. Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 
INCORPORATED 1866. 
, GERMAN INSURANCE Co 
° 





Insurance Company 


W YORK. 
EXTENDED INSURANCE Henry B NEW Pres.; J. L. Halsey, 
PAID-UP VALUES AND 2 Vice-Pres.; H. ¥. Wemple, 2d Vice-Pres. ; 
LOANS AT 5 PER CENT 7. 7 * * * Jj. H. Giffin, Sec.; Fred’k Mackel, Asst, 


es Secy.; M. W. Torrey, Actuary; Dr. W. B. 
Agents Wanted in Unoccupied Territory. Lene, Gnet. Aoansian. 


R. P. WOODS, Mgr. for Ohio and Kentucky, 222 W. 4th St., Cincinnati, 0. 
F. L. MORRELL, Mgr. for Northern Illinois, Chicago. 


THE NEW POLICY GUARANTEES 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Gompany in the West. 


Rasete, Fammnty 1, TOGO... 6scisss..ccsccccieedcowasvesases $3,446,194 15 
CI GI a oo ok oa ci orice ce csccsceccccecevessacecscess 200,000 00 
Liabilities, including reinsurance ............000seeeeee: 1,957,311 53 
I is cise ies ct cdnahiacudedspaddebenasceheseun 1,288,882 62 
Cc. 0. COLLMAN, Pres. WH. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 


D. B. SCHULTE, Treas. 
Ohio State Agent, THOS. H. SMITH, Dayton, O. 





MUTUAL LIFE "2886s 


GEO. W. MORRIS, President. W. W. HITE, Vice-President, 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas. 


Home Office, - = Louisville, Ky, 


Admitted Assets, December, 1899... ............ sist hata $2,909, 252.47 
Je ee aii - 40,534.97 
4 I SE Oe cetin sc icnhtckidiasss obemnessecind 215,534.91 
4 Total Death Claims and Endowments Paid........... .... *.3,485,364.74 





, onee.0ee tn. Bonds deposited with the State Treasurer for the 


‘olicy-holders. All claims 
and approval of proof of death ” paid promptly upon receipt 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
~ Pike Building, 7 CINCINNATI, OHIO. 
- F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 
















LIFE AGENTS! 


Take The Life Underwriters’ Supplement 


As an auxiliary to your regular insurance paper. 
Prepared especially for the field man. Treats on Life Insurance 
exclusively. Semi-technical and educational in 
character. NO NEWS. 


MONTHLY - - $1.50 PER YEAR. 


164 La Sallie St., - - CHICAGO, IiTve 








6 THE WESTERN _UN DERWRITER. 


s-suuse susae course The NORTHERN CENTRAL 
LRAT) comm... LIFE INSURANCE CO., 


OF PHIL..DELPHIA, PA. | TOLEDO, OHIO. 





0 zeidlg53. ASSETS $2,078,168. Surplus $1,02aga696,7. | A new company with the cleanest and best contracts sold by 
| any company. 








This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 


companies should address | CORRESPONDENCE SOLICITED. 
WM. E. ROLLO & SON, GRAND OPPORTUNITY TO AGENTS. 


MANAGERS WESTERN DEPARTMENT, | 


210 LA SALLE STREET, CHICAGO, ILL. | E. P. BRECKENRIDGE, J. G. ROBISON, 
President. Secretary: 








CONDENSED STATEMENT OF THE EIGHTEENTH ANNUAL REPORT OF 
THE 


Kansas Mutual Life Insurance Company. 
Liabilities, Policy Reserves, $250,091.90 siete Maa D E B U RG eee 


The Largest Fire Insurance Company in Germany. 





Liabilities, Miscellaneous, 26,011.62 
Total, . ‘ f 276, 103.52 
ARE 
Surplus to Policy-holders. , : 159,922 62 FIRE INSURANCE CO. 
Total paid to Policy-holders to date, ‘ ‘ , I, 327,671.56 
Insurance in Force, . ° ‘ 10, 213, 493.00 OF MAGDEBURG, GERTIIANY. 


Under the stringent life acces laws of the State of Kansas every 
policy issued by the Kansas Mutual Life Insurance Company is registered 
in the office of the Superintendent of Insurance, and a deposit amounting . . 
to the full reserve on each policy is made with the State before the policy United States Branch. Magdeburg Building, 7‘ William St., N. Y. 
is delivered to the insured, thus furnishing absolute and unquestioned 
security. 


ESTABLISHED 1844, 





Reliable agents wanted in Iilinois, Missouri and Kentucky. } 
For rates aad other information address | PAUL E. RASOR, manacer AD. DOHMEYER, Ass't Manacer 


J. P. DAVIS, President, Topeka, Kansas. 





L. J. BONAR, President. E. G. ROBINSON, Secretary. ORGANIZED 1863. 


THE ULTRA'STANDARD LIFE Phenix Insurance Company 
INSURANCE COMPANY, meg eranort 


MANSFIELD, OHIO. SEUEES AGAINST LAGE BE 
_ Fire. Windstorms, Tornadoes, Cyclones and Lightning. 


Provides Temporary Life Insurance for Ulira-Standard Risks at a Mini. 
mum of Cost, and is the Cheapest Absolute Protection on the Market 











| Western and Southern Department, 205 La Salle Street, Chicago, Ill. 
The only Strictly Scientific Form of Assessment Life | 


Insurance Extant. 





STEP-RATE. FREEZE-OuT. J. H. LENEHAN, : - “General Agent. 
ASK FOR CIRCULARS. J. M. SCHUMACHER, Sup’t of Agencies. | CHAS. R. STREET, « Asst. General Agent. 





«-- OHIO ONLY..* 


The Ohio Life Insurance Company, 
BELL BLOCK, CINCINNATI, OHIO. 





Insurance Company 
o North Americes 


AND 


An Ohio Company for Ohio People, Conducted Strictly on a Scientific | 
Reserve Basis, Under the Stipulated Premium Law. | 


rasa Prvs el eta Sat Renny tore eae Philadelphia Underwriters 


A Home Company Under Responsible Management. 


OFFICERS AND DIRECTORS. 


President, O. J. RENNER, of Renner, Gordon & Renner, Attorneys. 
Vice-President, E. C. STEINKE, Sec. and Treas. The Grau Piano Co. | vela wt be y . Wh Are 
Secretary, COLON SCHOTT, of Tafel & Schott, Attorneys. W ES | ERN DEPAR | M EN | . 

| 

| 

| 


Treasurer, M. L. ALEXANDER, of M. L. Alexander & Co., Fire Insurance. | 
Medical Director, S. H SPENCER, M. D. 
Manager, W. A. HUNTER. 
General Counsel, PHILLIP RENNER, of Renner, Gordon & Renner, Attorneys. 


ERIE, PA., 





Agents of good address and character wanted inall the cities of the state of Ohio. J. F. DOWNI NG, General Agent. 
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BLACK AND WHITE—Established isso. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Salle Street), and Cincinnati (4&tna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 


Entered at Chicago Postoffice as mail matter of 
the second class. 





REINSURANCE OF MORIBUND CORPORATIONS. 

When the companies met in New York to 
consider the “Agreement of 1900” the rein- 
surance clause came up for consideration and 
brought out a new idea which leading compa- 
nies will probably take up for discussion. The 
clause prevents the signers of the agreement 
from reinsuring outside companies. The 
question was asked when this section was 
read whether this would prevent the reinsur- 
ing of a company in its entirety to liquidate 
it. The committee in reply stated that it was 
the object of the clause to prevent the rein- 
surance either of a whole or part of an out- 
side company’s business. 

As is known several companies whose man- 
agers are reckless and unscrupulous in their 
underwriting can forage the field, get all sorts 
of business on their books at any kind of rate 


_ and then when they see that the end is not far 


off, can wave the flag of distress and be taken 
up by some standard vessel. 

Several underwriters have expressed the 
opinion that it would be a splendid lesson to 
existing companies and those which will come 
after, if these bushwhacking institutions were 
compelled to meet their well-merited fate and 
not have the privilege of reinsuring in a stand- 
ard company, or if a company which took 
this class of business would be compelled to 
carry the risks to expiration without weeding 
them out. 

Several companies obviously have formed 
quite an appetite to gather in this floating 
jetsam. While they may maintain rates them- 
selves and live up to rules and regulations of 
organizations to which they belong, yet in 
taking the business of a rate-cutting company 
they practically are in the same position as if 
they had gotten the business direct by unfair 
methods. 

The idea of the Committee of Twenty-seven 
was to prevent just such proceedings. If a 
company desired to reinsure it would have to 
be a signer of the agreement and new appli- 
cants would, therefore, be viewed with more 
or less suspicion and could be kept out. One 
salient feature of the agreement would be 
that its trademark on a company would be a 
guarantee to agents that they could represent 
it with reasonable assurance that it would not 
reinsure. 

Some of the large companies which have 
formed a reputation for gathering in all sorts 
of decaying concerns or those which found 
they could not stem the tide much longer, ob- 
jected strenuously to this clause. 

In connection with the discussion of this 
reinsurance clause it was apparent to some 
men that it was only a half-way measure. 
While it prohibited companies from reinsur- 
ing outside companies it did not prohibit 
the same companies from placing reinsurance 
with outside companies. Signers could, there- 
fore, write large lines and reinsure them with 
outside companies when the business should 
be given to members of the organizations. 

T. W. Letton, United States manager of the 
Prussian National, who is a firm believer in 
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mutuality of such associations, offered a very 
stringent amendment to this clause, prevent- 
ing reinsurance in outside companies and also 
the reinsuring of outside companies. While 
there were prominent men in the calling in 
sympathy with Mr. Letton’s position, no 
strong effort was made to have it pass, so the 
amendment was voted down. It seems, possi 
ble, however, that some sort of a clause as 
Mr. Letton suggested, probably modified in 
form, will be presented if another mecting of 
the companies is called. 

Hoboken has been the laughing stock of the 
Greater New York. The insurance companies 
find it a serious locality. 


LOCAL AGENTS AND ‘*TRUST'’ BUSINESS. 


The burning question of the hour in almost 
all local agency circles is the question of 
companies writing “trust” business through 
foreign brokers, the resident local agents be- 
ing allowed 5 per cent for signing the policies. 

It seems almost impossible, at the present 
time, for any united movement, either in 
compary or Iccal agency circles, to offset the 
advances of the outside broker. Some com 
panies are refusing to write “trust’’ business 
unless it is controlled direct by their local 
agents. Other companies are free to write 
it under almost any condition. 

Local agents in some places have attempted 
to band together and refuse to write the busi- 
ness unless they are paid the full commission. 
It has nearly always happened that someone 
has broke faith, thus causing the others to 
follow. Such was the case at Ottumwa, Iowa, 
where the local agents pledged themselves not 
to write a large packing-house line for John- 
son & Higgins of New York. So intense 
has become the feeling on the question of 
“trust” business that the local agents at Sioux 
City, Iowa, canceled $200,000 on the Cudahy 
packing plant, where it had been in force for 
some time, without the knowledge or consent 
of their companies. As long as there are men 
in the ranks who disregard their business ob 
ligations and pledges, it will be almost impos 
sible for local agents to combine in the effort 
to control “trust” business, unless they are 
backed up by a large majority of the compa 
nies. 

There is a difference of sentiment among 
agents themselves as to the course they should 
pursue as to “trust” lines. Some think that 
a philosophical view of the situation compels 
them to meet the inevitable, and as long as 
they cannot secure the business direct, 
are willing to take such of it as they can get, 
and will have to be content with a 5 per cent 
commission. 

It comes home with telling force to an agent 
to see the extensive plants on which he has 
been receiving full commission gradually pass 
from his control, and thus cut down his in- 
come materially. There is hardly any plant of 
an industrial or manufacturing nature of any 
great moment but that belongs to a “trust.” 

The natural center and headquarters of these 
combinations are in New York. There may be 
a few at Chicago, but the strength of a “trust” 
is resident in the eastern metropolis. 

This affords a great opportunity for the 
large broker who has extensive facilities to 
corral the line. For instance, take the firm 
of Johnson & Higgins of New York, with 
its almost limitless ramifications. The 
United States Lloyds of which they have con- 
trol, alone, has 100 subscribers representing 
the leading financial men in the East, and one 
or more of them is almost certain to be a 
director in every “trust.” This company alone 
gives Johnson & Higgins a great entrée into 
every industrial combination and _ financial 
move that is made. This is only one of the 
many wires that they have laid. 

They are in a position, therefore, to com- 
mand the patronage of almost every big finan- 
cial concern. They can afford to write one- 
half or more of the line at regular tariff rates 
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in standard companies and place the rest in 
outside companies at a reduced rate, and so 
decrease the average rate for the “trust.” 
Their power is only limited by the extent of 
their facilities, and, while their connections 
have been curtailed by the failure of several 
brokerage companies of New York, they still 
have an extensive hold on the business. 

The writing of “trust” lines, therefore, looms 
up as one of the most complex and puzzling 
problems in fire underwriting. It is a vital 
one, because it seems to be an entering wedge 
to split the feundation 
agency system. 


stones of the local 


ILLINOIS OLD CHARTER COMPANIES. 


Much comment is being made as to the vic 
tory of the old charter companies of Illinoi 
in the recent decision of the Circuit Court of 
Hancock County in the case of the Insurance 
Department of Illinois vs. Citizens Insurance 
Company of Chicago. 

An investigation of the matter brings to 
light that these companies are now claiming 
that they are not operating under any chat 
ters granted by the State of Illinois 

In the case of the Citizens, it claimed it 
was organized under the laws of West Vir 
ginia, and this being the case the court heid 
as it wrote no insurance on property located 
in Illinois it did not violate the insurance laws 
of that State. 





A delightful surcease from profundity fol 
lows the exhaustion of the one-year term valu- 
ation subject by the insurance papers. 


EASTERN CONTROL OF THE WEST. 


The action of officials of eastern companies 
in demanding that no further funds be dis- 
bursed by the publicity committee of the 
Union, a move that caused this committee to 
resign, is looked upon as a very obvious indi 
cation that the presidents of companies are 
beginning to take a stronger hand in western 
affairs. 

Those who have kept in touch with New 
York have claimed all along that there was 
no ground for any fear of the officials of com 
panies further circumscribing the powers of 
western managers. The gentlemen who signed 
the letter to President Cram of the Union 
making this demand as to the publicity com 
mittee were almost all presidents of compa 
nies, and nearly everyone of these companies 
has a western department. The presidents did 
not work through their western managers, 
who are the members of the Union, but took 
the authority in their own hands as executive 
officials. This action from the East demon 
strates the fact that many department heads 
will hereafter be under the control of the 
home office, and that the East is to have more 
to say as to the Western Union. 


COMMISSIONER CUTTING'S REPORT. 


Amazing utterances and radical statements 
have issued from the Massachusetts insurance 
department in times past, but the life insurance 
report of Commissioner Cutting is so per 
meated with vitrolic expressions and scathing 
denunciation as’ to render the argumentative 
portion of the document lifeless in its effect. 

If a company flagrantly violates a law or is 
guilty of some dastardly machination to worst 
its policyholders, an insurance department head 
is warranted in holding it up to scorn. 

In the cases of the Provident Savings and 
Hartford Life, both reputable and sound in- 
stitutions, there is no excuse to pillory them 
before the public because they value their poli- 
cies on a one-year term basis, especially when 
many other companies are following the same 
course. 

The question’ of valuation is a mooted one 
among actuaries, and being an argumentative 
one, and not of the criminal category, it is diffi- 
cult to find an excuse for the caustic excoria- 
tion from Massachusetts. 
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SHALL LICENSES BE GIVEN? 


QUESTION OF INCORPORATED AGENCY 


Many Insurance Departments Believe that 
Those in the Life Insurance Business 
Are Violating the Anti 
rebate Law. 

Within the last six months or so a number 
of corporations have been formed under the 
laws of various States to act as agents of in- 
surance companies or to transact an insurance 
brokerage business. 

Two incorporated agencies have recently 
been started in Chicago. The main idea of 
these agencies is to get a number of prominent 
men as stockholders and to use their names 
and influence and letters of introduction to 
procure business, this applymg especially to 
agencies that will solicit life insurance. These 
corporations cannot expect to escape the pen- 
alty of the statutes of the States if they violate 
them, for the reason that it is a well settled fact 
in law that corporations can be indicted. 

There are three general classes of incorpo- 
rated agencies: First, those which act as 
agents of fire insurance companies; second, 
those which do a life insurance business ; third, 
those which do a purely brokerage insurance 
business. 

The first class includes the regular fire in- 
surance agent and there are several such incor- 
porated agencies. 

Agencies to Solicit Life Insurance. 


The second class, which is the most impor- 
tant, includes those incorporations which act 
as agents for life insurance companies. When 
the “special contract” plan as operated by the 
Western Mutual Life of Chicago, the State 
Life of Indianapolis and others was ruled by 
several States as a violation or the anti-rebate 
law, some of the superintendents of insurance 
took the ground that the original intention of 
the organization of an incorporated insurance 
agency was to circumvent the ruling and really 
act on the old “board or special contract sys- 
tem.” 

These insurance department officials felt that 
the idea in distributing stock among prominent 
people was simply an inducement to take out 
a policy with the company for which the cor- 
poration was acting as agent. If this were 
the intention, it can be seen that the stockhold- 
ers would receive profits on the first year com- 
missions and also the renewals. The scheme 
provides that the manager is to receive a reg- 
ular compensation and contingent, the rest of 
the profits to be declared as dividends. The 
stockholders are to give their good will, lend 
their names and in other ways induce acquaint- 
ances to take out policies through this agency 
corporation. 

Scope of the Corporation. 

Those who have looked into the subject give 
the opinion that if one of these agency cor- 
porations should receive a commission on a 
policy issued to one of its stockholders, both 
the insurance company and the agency corpora- 
tion would be guilty of violating the anti-re- 
bate law. 

There is some difference of opinion as to 
whether the insurance department would be 
upheld by the courts in its refusal to 'give a li- 
cense to an agency corporation. In Illinois, 
for example, the department will not license 
such a corporation, but demands a separate li- 
cense from each stockholder for each company 
that the agency represents. It cannot be taken 
for granted that when a man takes stock in an 
agency corporation that he expects to take out 
life insurance and thus indirectly receive a 
rebate in the way of dividends declared by the 
agency on profits. He may enter the scheme 
simply as a business proposition, and if he pays 
the full value for his stock and remits the en- 
tire premium for his life insurance, some legal 
authorities state that such an agency corpora- 
tion could not be held as violating the anti- 
rebate law. 


The third class of these agency corporations 
consists of those which intend to do purely 
a brokerage business. If such a corporation 
brokers life insurance business with several 
general agents, it is a question whether it 
would be required to have a license from the 
insurance department, provided it does not act 
as the agent of a company. The departments 
that hold that no agency corporation can be li- 
censed state that the word “agent or agents” 
includes surveyors, brokers or any person or 
persons who shall aid in any manner in trans- 
acting business with a company. Therefore, 
they hold that individuals, alone, can be given 
licenses to act as “agent or agents” of a life 
insurance company. Some States will issue a 
license to a firm regardless of the number of 
individuals composing it. Others require that 
a license be taken out for each member of the 
firm. 

This question of incorporated agencies is 
coming up and will have to be decided upon 
in the near future by the insurance depart- 
ments. 





GRAIN SITUATION IN THE WEST. 


The companies making a specialty of writing 
a large amount of grain insurance are watch- 
ing the conditions as to wheat very carefully. 
The large elevator men are receiving reports 
from the grain States, and in most of the ter- 
ritory there has probably never been such a 
precarious outlook in the history of the grain 
belts. 

The drouth has had such an effect that there 
will probably not be over one-quarter of a 
crop in the Northwest, Ohio and Indiana. In 
southern Illinois, Missouri, Texas and a few 
other points in the Southwest, the crop is bet- 
ter than usual. In the terminal elevators there 
is quite a quantity of grain and the increase 
in the price of the product will make larger 
values. There is not such a great quantity in 
the country houses and mills, as grain was 
shipped out on account of the desire to escape 
taxes. What remains in the hands of the 
farmer is likely to continue there as long as the 
price is on the upward grade. 





LOSSES AT HOBOKEN, N. J. 


The following is a list of companies and the 
amounts of insurance involved in the fire last 





Saturday at Hoboken, N. J.: 

Agricultural ...... $33,700 Manchester ...... $15,000 
MD cd see .acgus 55,500 Norwich Union .. 33,750 
Amer. Central .. 5,000 Northern .... .2.. 15 
American, Pa. .. 5,000 New Hamp. ...... 15,7: 
MRED cvscce covcce 10,00 National Conn. .. 13,000 
srit.-America .... 10,000 Netherlands .. ... 10,000 
DD. sice eeece 7,000 North Amer. 83,000 
Buffalo Com’l. .. 1,750 OE re 83,500 
Buffalo German... 6,500 ia ae OE Me cccine SD 
Boston ...... ---. 21,000 North River ...... 9,000 
Continental ...... 3,500 ee See 13,000 
County, Pa. ..... 10,000 Norfolk .... ....... 2,500 
Citizens, St. L. .. 2,500 Orient .... .... -- 2,500 
Caledonian 600s ee 5,500 Palatine .... ...... 27,500 
RRL ec0 ceusés 3,500 Prov.-Wash. ..... 17,500 
Commonw oe -- 20,000 Pennsylvania . 19,000 
Colonial .... .... 2,500 Phenix, N. Y. .... 34,500 
Equitable .... .... 2,500 Phoenix, Hart. .. 500 
SE .ataeks. aetdebs 2,500 Phoenix, Eng. .... 10,000 
Firemens, N. J. .. 10,000 Queen .... ........ 13,500 
Fidelity, Md. .... 2,500 Royal Exchange.. 10,000 
eee OM. sccoscce 6,000 Royal LETTE ERT 26,200 
Firemans Fund .. 27,000 Reliance .... .... 9.000 
Firemens, Md. ... 500 Reading .... .... 4,500 
Grand Rapids ... 7,500 Scottish U. & N.. 65,000 
Ger.-American ... 12,000 Security .... .... 5,000 
German, F a 2,500 MD akts woes wins 2,500 
Greenwich .... 3,500 Springfield . 22,500 
Hamb.-Bremen .. 12,500 Ps diveguas 2,500 
Home, N. Y. ....333,500 St. Paul -- 7,500 
Home Mutual .. 5,000 Spring Garden -- 4,000 
Imperial .... .... 17,000- State, Eng. ...... 5,000 

Kings Go. ........ 2,500 Traders ...... .... 5,000 
BOUED ksce ceccss 37,500 Tarnsatlantic .... 5,000 
EAGM cose sccceses 2,5 Thuringia .... ... 5,000 
L. & L. & G. .... 56,500 Union, Eng. .... 23,750 
Lancashire .... .. 5 United Fire ...... 2,500 
Law U. & C. .... 17,00 U. 8S. Lloyds .... 75,000 
Magdeburg ...... 35,000 United Fire ...... 500 
Michigan .... ..<- 8, EL Gia. scones 2, 
Milw. Mech. .. 8,500 Western, Ont. .... 19,250 
Merchants, N. J. 7,500 Westchester ...... 19,500 





Hartford Gets the Merchants. 


The Hartford has reinsured the Merchants 
of Providence. It has been in the market for 
some time. Price, McCormick & Co. of New 
York held the majority of the stock. 





Heavy storms are reported on the Atlantic. 
Garrett Brown of Denver is now in mid- 





ocean, 


‘expensive and undesirable, 





FOREIGN COMPANIES WIDE SCOPE. 


English Capital Invested in Insurance Stocks 
of Prosperous Corporations Desires 
an Extension of Operations. 


The extension of the operations of a certain 
class of foreign companies in this country is 
becoming quite a feature of underwirting 
The indications are that other companies are 
looking for avenues to increase the amount 
of their business. 

These foreign companies figure that the loss 
ratio will average about the same in the long 
run and is, therefore, a fixed ratio. They 
view with alarm, however, the increase of the 
expense ratio and are endeavoring to dis 
cover means whereby it can be reduced. They 
see the main channel will be in increased busi 
ness. In case of these companies it is im 
possible to extend their operations much 
further with the same plant. 

They see, however, that without any further 
expenditure than commissions and taxes the 
same force of men and machinery can ac 
complish more work. They, therefore, urge 
their managers to secure as much new busi 
ness as they can with safety. In case of some 
companies their business could be increased 
one-third or even one-half with the same ma 
chinery. 

As it seems impossible to stimulate the 
present plant to any greater effort and as the 
installing of new machinery would be very 
these companies 
are looking around for some established con- 
cern that has been losing a small amount of 
money or breaking even. In taking such a 
company and running it as an independent 
concern these companies can reduce its ex- 
pense ratio 6 to 7 per cent, which would 
give a handsome profit on the investment. 

In England, capital is more concentrated 
and the avenues, therefore, for investment are 
not as varied as in the newer countries. Eng- 
lish capitalists are satisfied with interest earn- 
ings 3 or 4 per cent. American capitalists 
investing in fire insurance stocks think from 

to 12 per cent is not too much for the risk 
that is taken. 

This condition of affairs, therefore, indicates 
there will be a decided extension of foreign 
company power in this country. English 
capitalists are willing to bank more on Ameri- 


can underwriting than American capitalists 
are. 

There are several American institutions 
that cannot stand the strain much longer un- 
der present conditions. Some of the smaller 
concerns that have been going at a wide- 
open pace will probably be gobbled up by re- 
insurance. Others with a well established 
plant will probably be bought up by foreign 
corporations and continued. 





NORTHWESTERN NATIONAL’S CHANGES 


On July 1, the Northwestern National of 
Milwaukee made a few changes in the per- 
sonnel of its official staff. John L. Mitchell re- 
tired as vice-president and is succeeded by 
Wilford M. Patton, who was second vice- 
president. Secretary A. F. James becomes 
second vice-president. Secretary James is suc- 
ceeded in his position by William D. Reed, 
who was assistant secretary. Joseph Huebl 
has been elected as assistant secretary. 

The semi-annual statement of the North- 
western is very commendable, especially con- 
sidering the trying period of the first six 
months of the year. It shows assets of $2,- 
732,580.79, increase over January 1 statement, 
$30,681.61; reinsurance reserve $1,183,643.60, 
increase $11,185.59; net surplus $847,295.51, 
increase $1,896.71. 


OCEAN ACCIDENT LICENSED. 


Superintendent Vorys, of the Ohio insur- 
ance department, licensed the Ocean Acci- 
dent, Tuesday. He desired to uphold the 





former ruling by Superintendent Matthews, 
but will now allow the matter to be tested in 
the courts as to whether a foreign company 
can do a credit indemnity business. 
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- SEEN FROM CHIGAGO. 


RESIGNATION OF THE PUBLICITY COMMITTEE. 

One of the main topics of conversation in 
Chicago recently has been the resignation of 
the union committee for the dissemination 
of information. The letter sent to President 
Cram was signed by presidents of prominent 
eastern companies. These gentlemen de- 
manded that no further funds be expended 
by the committee until the matter could 
be discussed at the next meeting of the Union. 
The members of the committee and other 
western managers brand the letter as an out- 
and-out insult to the committee. 

They take the ground that the committee 
had given the matter much time and thought, 
were conscientious in their views, and had sac- 
rificed considerable from their business in or- 
der to give attention to the committee work. 
They also state that the plan of the publication 
of a paper was merely a suggestion and not 
understood to be final until authorized by 
the Union. They simply desired to get an 
expression from members. Nothing had been 
done toward establishing this paper, and it 
was not the intention to do so unless the 
proposition was ratified by a majority vote, 
although the committee was given power to 
take any action at the Philadelphia meeting 
and $5,000 was appropriated for this work. 

The members of the committee and other 
union members hold that these officials of 
companies should have investigated the work 
of the committee before they made a peremp- 
tory demand to stop the work. They were 
not acquainted with what it had accomplished 
or what it intended to do. As a matter of 
fact the vote of the Union that a 
majority of members expressing an opinion 
were in favor of issuing the paper, which the 
committee suggested. The idea that the com- 
mittee had in mind for this paper can be 
summed up as follows, it being given out by 
a member: : 





shows 


“The variety of paper the Disseminating 
Information Committee had in mind to issue 
agents was one bearing on the relation be 
tween insurance companies and public inter- 
ests; on the importance and necessity of fire 
insurance in the world’s commerce; on the 
relation between agents and the companies 
they represent; on the retroactive effect of 
vicious laws, Such as valued policy, anti-com- 
pact, excessive taxation, etc.; on insurance 
companies being simply collectors of the in- 
surance tax, and the necessity in consequence 
of obtaining equitable and adequate rates; on 
the proper construction of buildings; on fire 
protection, etc. 

“These are subjects that all companies agree 
on, irrespective of whether stock, mutual or 
Lloyds; whether big or little, young or old, 
‘decoys’ or genuine—subjects to which there 
is but one side and that side ought to have 
the fullest explanation and widest dissemina- 
tion among agents and the public.” 

There is considerable feeling regardirg this 
eastern letter to President Cram, especially 
its insinuation that the object of the commit- 
tee was to circulate the “Rationale of Fire 
Rates,’ by Assistant Manager Dean of the 
Springfield, thus implying that it was his 
advertising agency. This certainly was very 
ill-advised and the dragging of Mr. Dean into 
the controversy, his friends claim, is a posi- 
tive and unwarranted slap at him. 

Mr. Dean has been most faithful in his 
work toward putting the fire insurance busi- 
ness on a higher plane and getting the right 
kind of information before the public. He 
has not desired nor sought compensation for 
his work. His efforts obviously have accom- 
plished good results and aloug some avenues 
concerning which but very few are acquainted. 
His book is known to have been the basis of 
the report of an insurance commissioner, 
which has been characterized as one of the 
best that has come out. It was also used by 
Governor Shaw of lowa in his veto of the 
Iowa valued policy bill. Auditor Hart of In- 
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dianapolis took his cue from it in his address 
before the local agents of that State. 

Mr. Dean has done much for the business 
in several ways that have never been made 
public, and they have all been from purely 
unselfish motives. 

President Cram, in transmitting the corre 
spondence from the East, practically en- 
dorsed the demand by his letter. It is likely 
that some investigation will be made as to 
why the committee resigned and by what 
right President Cram endorsed the eastern re- 
quest. 

The committee had arranged to send pop- 
ularly written articles to thousands of Kan- 
sas insurants once a week for several weeks. 

>- + 

BUTLER PAPER COMPANY INCIDENT CLOSED 

It will be remembered that following the loss 
of the J. W. Butler Paper Company of Chi- 
cago, the company listed in its merchandise 
about $2,500 worth of sample catalogues. The 
3utler people claimed that these were merchan- 
dise, as they listed and sold them. The West- 
ern Salvage Wrecking Agency took them when 
it purchased the stock of paper. Later the 
wrecking agency stated to the Butler people 
that it could not recognize the catalogues as 
stock, and that they belonged to fixtures. The 
Butler house stated that the wrecking agency 
had purchased these catalogues as merchandise 
and that no question had come up at the time 
the transaction was made, and hence, even if 
they were fixtures, the incident had gone too 
far to be recalled, as their insurance on fixtures 
had been settled. The wrecking agency noti- 
fied the companies regarding the difference of 
opinion and this has been hanging fire for 
some time. The agency is now out with a cir- 
cular, stating that it has recalled its former 
decision and that no rebate will be allowed on 
account of the catalogues, as they will be con- 
sidered merchandise. 

a aad ++ 
MANHATTAN FIRE'’S COURSE AT CHICAGO. 

Mention was made in this department a few 
weeks ago that the Manhattan refused to give 
indorsement on policies of the Globe & Rut 
gers, and State of New York, which it re 
insured. Local agents who had secured Man- 
hattan policies made application for such in- 
dorsements, but the company declined to give 
them. This caused some feeling on part of 
the agents, and they retaliated in Chicago by 
refusing, to some extent, to accept Manhattan 
policies. The company, however, can scarcely 
be censured for refusing to give indorse 
ment. It offered the alterrative of allowing 
the policies to be canceled pro rata and re- 
written in the Manhattan for a full year. The 
Manhattan took the risks of these companies 
simply as a business proposition, promising 
to pay liability that might incur under them, 
but offered no further guarantee than the origi- 
nal policies. Some of the policies of these 
companies were reinsured in the Agricultural, 
Svea and Lancashire, and some were not rein- 
sured at all. It would be hard to tell when 
a policy was brought in for indorsement 
whether the Manhattan had reinsured it or 
whether it came in the quota of other com- 
panies. The company did not feel called upon, 
therefore, to go to the trouble to trace each 
policy, and under its contract it was not 
obliged to give any indorsements to policies. 

a3 oe 
DEMAND FOR EXPERT EXAMINERS. 

Probably there was never so great a de- 
mand as now for the expert daily report ex- 
aminer. In the old days, when companies 
followed conservative methods and _ placed 
considerable responsibility on daily report ex- 
aminers, they were paid salaries in accord- 
ance with their knowledge, ability and expert- 
ness. The examiners gradually drifted into 
mere clerks when the companies began to be 
very loose in taking business, salaries went 
down and a lower grade of work was noted 
in the offices. 

It has gotten to be the custom of several 








offices to employ examiners at a salary of 
from $60 to $75 a month. A first-class daily 
report examiner is worth just as much as a 
first-class field man. If the examiner is to be 
reduced merely to a clerk and become a ma- 
chine, his main duty being to mark the maps, 
the salary is probably commensurate with 
that work. If, however, a man is to sit in 
judgment on a risk and endeavor to save his 
company money and keep in close touch and 
work in harmony with the field men, he is 
worth much more. 

The companies have not endeavored to 
train expert daily examiners, and henée, at 
the present time, there is a dearth in the mar 
ket. There are plenty of mediocre men who 
can do this work, but a first-class examiner 
is being held very tightly bv his 
During the past few years, when companies 
were accepting almost all kinds of business, 
the work of the daily report examiner, as far 
as bringing his ability 
action, 


company 


and knowledge into 
It is now noted that 
many of the managers pay more attention to 
the maps than they ever did before They are 
scanning doubtful with more care 
What the companies need at present is to 
educate and train men of ability as daily report 
examiners and pay them to become efficient 
in this line. When a high standard is set 
and the salary is made commensurate, it will 
encourage examiners to reach the mark. 
++ ++ 
ACT AS INDIVIDUAL UNDERWRITERS 

It was formerly the case that very often 
when wheat was purchased from Armour & 
Co., or Counselman & Co., 


was almost nil. 


cases 


of Chicago, insur- 
ance could not be gotten on the transferred 
grain for sometime, especially if the transaction 
was late in the day, as it wourd require con- 
iderable work on the part of agents or brok 
ers to fill the line. Both Armour and Counsel 
man formerly were free to favor their custom 
ers by issuing a personal certificate, indemnify 
ing the buyer agains’ loss by ire. A persor 
giving a certificate of this kind is simply acting 
as an individual underwriter. The assured 
pays the same premium that he would to in- 
surance companies, and no commission is al 
lowed to an agent. The person giving this cer 
tificate would, therefore, get the full premium. 
There was such a strong protest on part of the 
agents placing the lines being deprived of their 
commissions that this practice has been prac 
tically abandoned, although on a pinch the 
Jarge dealers will grant such certificates. Those 
giving the certificates are not particularly de- 
sirous of giving the indemnity and usually re- 
quest that regular insurance be gotten as soon 
as. possible. 
~~ ++ 

TO LIMIT AMOUNT ON WEARING APPAREL. 

It has been suggested from various quarters 
that insurance companies should take some 
stand against the preposterous claims that are 
often made on wearing apparel in case of !oss 
of contents of a dwelling house. It is almost 
impossible to get an inventory of the articles 
that were lost, and wearing apparel seems a 
good outlet in which to place all sorts of 
claims. If the insurance on wearing apparel 
is limited to a small amount it will probably 
be a solution to the heavy claims that are 
made against companies in this direction. 

+ + 
CARRIES NO FIRE INSURANCE. 

Several prominent fire insurance men have 
been endeavoring to get Judge E. I. Gary, 
president of the Federal Steel Company, the 
“trust” that absorbed the Illinois Steel Com- 
pany, to carry insurance on the “trust” prop- 
erty. This vast manufacturing industry car- 
ries no fire insurance. The Illinois Steel Com- 
pany, which is the most important branch of 
this trust, was capitalized at over eighteen 
million dollars when it entered the trust. The 
main plants of the Federal Steel Company are 
located at South Chicago, Joliet, Bay View, a 
suburb of Milwaukee, and Lorain, Ohio. All 
the attempts to secure any concessions from 
the Federal Steel Company have been without 
avail and hence it carries no insurance. 
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WEST VIRGINIA BUSINESS IN 1899. 





Comparison of the Records of Leading Com- 
panies Operating in the State—Losses 
and Premiums Shown. 


West Virginia has been dubbed “no mian’s 
land” in insurance circles, principally because 
of its small size and peculiar situation relative 
to the different tariff associations, located, as 
it is, in a central spot, bordering on the terri- 
tory of the Middle Department, Southeastern 
Tariff Association, Western Union and Ken- 
tucky and Tennessee Board. But the busi- 
ness of the State is steadily growing and now 
that it has a tariff association of its own and 
the rating will be handled by the Cochran 
bureau, the State will probably figure more 
prominently as an insurance field. 

Auditor La Follette has just issued his an- 
nual statement of business written, premiums 
and losses in West Virginia for last year. The 
total premiums written were $665,424, an in- 
crease of about $30,000 over the previous year. 
About $25,000 might be added to the total 
amount for business of the Peabody of Wheel- 
ing, reinsured late in the year, and not in- 
cluded in the auditor’s report. The losses 
were $393,516; loss ratio, 59 per cent; a lit- 
tle stiff, but not so bad considering the gen- 
eral record last year. The loss ratio for the 
previous year was only 48 per cent. The av- 
erage rate. of premium on policies written 
during the year was $1.245 per $100, about 6 
cents less than the year before, when the 
State was under Western Union jurisdiction. 

Following is the record of premiums, losses, 
loss ratios and average rates for the past 
three years: 


Per cent. 
Pre- of AV. 
miums Losses. losses. Rate. 
SE waved vecscadoneavecs 609, 588 348,397 57 1.284 
635,107 305,250 48 1.306 
BP Pucdedeodccésscasess 665,424 393,516 59 1.245 


Seventeen companies wrote over $15,000 in 
premiums in the State last year and below will 
be found their records as to rank, premiums 
written, losses and loss ratios. 

The Pheenix of England wrote the most 
business on account of reinsuring the Pea- 
body, with the Franklin of Wheeling only 
about $800 behind. The Phcenix had a loss 
ratio of 77.5 per cent, while the Franklin’s 
ratio was only 42.4, showing a very fair un- 
derwriting profit. The Scottish Union was 
third in amount of business, with the worst 
record in the State as to losses, its loss ratio 
being 133.2 per cent. The best record is held 
by the German of Wheeling, which is making 
a reputation for profitable underwriting in 
other fields as well. Its losses in West Vir- 
ginia were only $2,869, with a business of $26,- 
219; ratio 10.9 per cent. Other good records 
in the State were made by the Aétna, loss 
ratio 12.3 per cent; Orient, 19 per cent; Lon- 
don and Lancashire and Globe, 24.9 per cent. 

The Virginia State had a bad year with a 
loss ratio of 103.4 per cent on $21,820 pre- 
miums. The Hartford lost 101.3 per cent on 
premiums of $24,336. The Palatine’s loss 
ratio was 93.2 per cent, and the Virginia Fire 
and Marine's 90.7. 

Record of seventeen companies writing 
over $15,000 premiums: 


Per 

Rank cent. 

Rank, in Pre- of 
1899 Company. 1898. miums. Losses. losses 
1 Phoenix, Eng. ....... 6 31,018 044 77.5 
2 Franklin, W. Va. .... 2 30,201 12,698 42.4 
BS B. De B Be. cscccccvces 23,457 37,933 133.2 
4 German, W. Va. ....4 26,219 2,869 10.9 
©. TERING ccce ccccoses 7 24,336 24,773 101.3 
GS VE. BRR ccccccccecce 5 21,820 22,572 103.4 
S BEE ccccce cossboess 9 19,418 10,426 53.6 
D . AD dons open’ sedeos 10 =: 19,335 2,396 12.3 
DS Tn-Bla & Ga ceccesee ll 19,324 4,825 24.9 
Tt, ML. 065 4n6en ahoerscose 17,712 3,374 19.0 
11 Hamburg-B. .... .... 12 17,574 9,882 56.2 
12 Caledonian .... ...... 14 17,337 7,504 43.2 
Be Wea ee Ge By accccese 8 16,858 15,293 90.7 
14 Continental 13 16,718 1,7% 46.6 
ae. ERED. sone condeces 19 6,231 15,142 93.2 
16 MED crvsce gbdnowwete 17 587 9,056 58.2 
17 +=Proy.-Wash. .... .... 6b 15,543 9,392 60.4 





DEATH OF SECRETARY O. S. WELLS. 

The insurance fraternity of Ohio mourns 
deeply the sudden demise of Secretary O. S. 
Wells of the Ohio Farmers of Le Roy, Ohio’s 
largest fire insurance company. Mr. Wells was 
one of those men who commanded not only 
the respect but the affection of all with whom 
he came in contact. Every agent of the Ohio 
Farmers had a sad day in store for him when 
the news was telegraphed Thursday morning. 
Mr. Wells was unusually well known, for a 
company official, to the local agents. Not only 
did they all gather at Le Roy once a year at 
the annual meeting of the company, but prior to 
becoming secretary Mr. Wells was one of the 
most popular field men the company ever had. 
He was called to the home office from the In- 
diana field, but he had also covered at one time 
or another the entire territory operated by the 
company. Mr. Wells piloted the company 
through the troublous times of 1892 and 
throughout his connection with it has been a 
loyal, intelligent, and in every way capable offi- 
cial and servant of the company. He was 
greatly liked by the company’s friends and di- 
rectors at Le Roy, and he treated the agents 
with uniform, gentlemanly courtesy and kind- 
ness. Many another in his position might have 
used the company to his personal advantage, 
but not Mr. Wells. The great interests entrusted 
to his hands were conserved as safely as a 
strong, comprehensive mind and a noble soul 
could guard them. Mr. Wells doubtless at times 
could have greatly benefited himself finan- 
cially by accepting offers of companies desirous 
of securing the Ohio Farmers’ business, but 
he was always true to the implicit confidence 
placed in him, alike by directors, agents and 
policyholders. The company will, indeed, be 
fortunate if it secures such another man as he 


to succeed him. 
Saal 


PAULL’S NEW SPECIAL AGENT. 

Alfred Paull of Wheeling, W. Va., general 
agent for the Sun of England, Orient, Mer- 
chants of Newark, Virginia State, Williams- 
burg City and Security, has added the service 
of a special agent to his office, C. P. W. Crad- 
dock, formerly of Richmond, Va., filling the 
position. Mr. Craddock will also devote con- 
siderable time to the casualty business of Mr. 
Paull’s office, which handles the State for the 
United States Casualty, and the northern sec- 
tion for the Maryland Casualty. 

Mr. Paull has also engaged Miss Kate Hun- 
ter as city solicitor at Wheeling. 

~~ + 

WALL AND BROWN DISSOLVE PARTNERSHIP. 

The firm of Wall & Brown, consisting of 
Pinkney T. Wall, and Major C. Brown, at 
Gallipolis, has been dissolved. In the first 
place they purchased the business of A. F. 
Moore and then divided the companies, Mr. 
Brown taking the union companies and Mr. 
Wall the non-union companies of the two agen- 
cies. In this way two of the largest agencies 
in the city were unionized and at the same 
time a large non-union agency was formed. 
Both gentlemen are well known in the south- 
ern part of the State, and without doubt will 
make a success of the business as they have ar- 
ranged it. 

Likely Mr. Wall will retain his casualty 
business, of which he has a nice line. He rep- 
resents the A®tna Life, Pacific Mutual, Pre- 
ferred Accident, and some others. He has also 
given some attention to the life business, and 
has made a success of this line as well. Mr. 
Brown has not been in the business so long, 
but he has demonstrated his ability as an un- 
derwriter in many ways. 

+ + 
SEPARATION MATTERS IN OHIO. 

Separation does not appear to be stirring 
up the animosity in Ohio quite as much as is 
indicated by the reports from the sister States 
of Indiana and Illinois. Indiana bids fair to 
have the profitable and generally favorable 
conditions which have long existed there ir- 
retrievably disrupted by the factional differ- 
ences caused by separation. 








There has yet been no organized movement 
toward compiling a list of the mixed agencies, 
but it is understood a number of union spe- 
cial agents are about to inaugurate this plan 
in order that the union companies may get 
their bearings. Needless to say, the non 
union companies would prefer that the list b« 
not compiled, as it would tend to centralize 
and organize the opposition. There have 
been rumors recently that some of the Ohio 
companies, which are all non-union, intend, in 
case the separation movement would reach 
the point where their business should become 
seriously affected, to appeal to the superin 
tendent of insurance for redress under the 
laws. It will be remembered that the former 
superintendent, when approached by a com 
mittee of non-union special agents last win 
ter, for redress, stated that the then existing 
laws on the subject prevented him from inter 
posing except in a matter of rates. 

Since the Painter bill was passed, which, by 
the way, has so far had practically no effect, 
and will not have unless some legal action 
is taken under it, the superintendent has not 
stated whether he would consider complaints 
made under it on the matter of commissions 
It is certairly true that he would naturally 
consider a complaint in the interests of a 
home company more favorably than from any 
other, as the Painter bill was understood by 
the legislators to be more on behalf of the 
Ohio companies than others. However, in 
reality it was as much in the interests of the 
outside non-union companies as any others. 

+ ++ 

THREE YEAR POLICIES ON SPECIAL HAZARDS. 

The Youngstown, Ohio, agents having been 
successful in eradicating the multiple agency 
evil, are inclined to take up the matter of 
forms on so-called trust properties. The trusts 
insist on dictating the rates and forms on their 
insurance and the Youngstown agents feel that 
this is an unwarranted assumption. They feel 
that if the companies would refuse to accept 
improperly written forms ,it would be a great 
assistance. 

The absurdity of allowing trusts and large 
insurers to dictate on forms and rates is shown 
in the recent action on the Lima Locomotive 
and Machine Company line of $30,000. Cur- 
rent policies are being canceled and rewritten 
at two annual premiums for three years be- 
cause the new manager, who comes from the 
eastern part of the State, claims his insurance 
there was written at two annuals for three 
years. The policies are, of course, being can- 
celed pro-rate. There is such careless handling 
of matters like those on the part of some com- 
panies that doubtless the machine company 
will be able to get the insurance for two-thirds 
of what it has been paying, but notwithstand- 
ing this a number of companies formerly on 
have refused to replace their old policies with 
new ones at the reduced rate. The manager is 
gracious enough to allow the policies on stock 
to be continued on an annual basis. This shows 
the vicious effect which is sure to result where 
the companies allow either on rates or forms, 
an unwise proceeding to be established, if 
only in one case. 


++ 
MURRAY PROHIBITS BLANKET FORMS. 

A. K. Murray, manager of the “Ohio Gen- 
eral Agency,” representing for the State of 
Ohio, the American of Newark, United States 
and Allemannia, annources that hereafter his 
companies will not write blanket forms of any 
description. 

This prevailing and growing evil, Mr. Mur- 
ray feels, is insidiously cutting down the pre- 
mium receipts of the companies in the State, 
and is the one thing to be feared by all the 
companies with regard to Ohio business. For 
two years or more past large insurers have in 
constantly growing numbers insisted on 
blanket forms, and in too many cases have 
been upheld by the local agents. The compa- 


++ 


nies, in the push for business, which has been 
abnormally great in Ohio, owing largely to 
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the influx of many new companies and the 
decrease in values, have been careless and 
have allowed their agents to use forms which 
are at variance with every principle of good 
underwriting. The companies are now reap- 
ing the harvest in the heavy loss ratio. 

In most cases of blanket policies the as- 
sured has been posted by the agent through 
the means of competition on the risk. Cases 
have been known where two adjoining, sepa- 
rate buildings, separated by a thick fireproof 
wall, and simply owned by the same man, 
have been covered under one policy, on 
blanket form. The assured, of course, took 
only ene-half the insurance he would have had 
if the buildings had been written separately, 
and in effect by the blanket form the compa- 
nies simply doubled their risk without any 
increase in premium. 

There is a great laxity in writing forms of 
all kinds, and yet frequently a loosely drawn 
form will make the company pay double what 
it should have paid. 

The determination of Mr. Murray’s three 
companies may have a good effect in setting 
a precedent for other companies to follow, and 
it is believed a number of companies are about 
ready to also take a stand against blanket 
forms. Should this be done a great good to 
the business will have been accomplished, and 
the companies which do not prohibit them 
at once will be obliged to do so in self-de- 
fence later, as agents will naturally load them 
up with an undue proportion of this class of 
business. 

++ ae 
THOMPSON MUTUAL FIRE CASE. 

In the Thompson Mutual Fire of Chardon, 
Ohio, case, Referee W. S. Metcalfe has made 
his report to Judge D. W. Canfield, rendering 
an opinion that the dissolution of the corpora- 
tion is necessary. He finds that the company 
has no real estate and the only personal prop- 
erty is valued at about $100. The referee finds 
that the company’s indebtedness was caused by 
overdrawing its bank account in several of the 
years between 1889 and 1900, the directors giv- 
ing their individual notes to secure the bank. 
This money was obtained and used to pay the 
legitimate debts of the company. In several 
of the other years in that time the company 
earned a surplus and it was applied to the in- 
debtedness. The present liabilties of the com- 
pany are about $19,000, and Referee Metcalfe 
recommends as necessary an assessment on the 
policyholders. 

++ ++ 
NEW RATES IN EFFECT AT DAYTON. 

The new rates made by the Ohio Inspection 
Bureau for special hazards at Dayton went into 
effect July 1. Mr. Cochran’s bureau has been 
rating the special hazard risks that had not 
been touched before, for some weeks, and the 
rates went out to subscribers several days ago. 
The Dayton board met and adopted the rates, 
also passing a rule that no business should be 
canceled and rewritten in anticipation of in- 
creased rates. The renewals up to July 1 were 
rewritten at the old rates, but all new business 
took the new bureau rate. Mercantile rates 
were promulgated about two years, and with 
few exceptions they have been lived up to 
quite faithfully. The sprinkled risks were 
rated at the same time, and a few special haz- 
ards. The rates just issued are considerably 
stiffer on several risks than they were before. 
The rate situation at Dayton, therefore, from 
a local standpoint seems as satisfactory as could 
be expected. 

~+ ++ 

LOCAL AGENCY SITUATION AT CLEVELAND. 

While there has been some complaint from 
local agents regarding the new Cochran rates 
at Cleveland, especially on sprinkled risks, yet 
the local agents have been working in harmony 
with the Ohio Inspection Bureau. Rates have 
been made heretofore without consulting the 
local agents very extensively, but it is under- 
stood that hereafter the governing committee 








of the local board will be rom an shdieuns re- 

lationship. The local agents of Cleveland 

think that the situation is more satisfactory in 

that city than it has been for some time. Rates 

are considerably higher and the business has 

been weeded out extensively by the companies. 
a a aad 


ROYAL WILL APPEAL THE CASE. 

The Royal will appeal the Dr. Dunlap case, 
decided against it at Columbus last week, in 
which the plzintiff was awarded $8,820.83. 
The suit was brought to recover on a rent 
policy, the company claiming a liability of 
$4,000. The verdict is for the amount of the 


appraisal. 
“ Pre 


FRANKLIN WILL NOT BRANCH OUT 

Various reports have been published to the 
effect that the Franklin of Columbus will 
enter other Siates. Secretary O’Kane says: 
“The Franklin has no intention of branching 
out into other States. We are perfectly will- 
ing to do business in our own State, for the 
present, at least.” 

++ ~ 
OHIO FIRE APPOINTMENTS. 

The following are recent Ohio fire appoint- 

ments: 


ae Calvin G. Mackall, 
S. KR. Rauhauser, Marion 
~ Commercial Union—Anderson & Roche, 


cothe. 
Connecticut—C. A. Sebring, North Star. 
& M.—Oswald Cammaun, Dayton. 


East Liverpool; 
Chilli- 


Detroit I. Ly 
Fireman’s Fund—Chas. 8S. Williams, Kent. 


German-American—John C. Sauer, Lowell; Chas. 
R. Nearing, Bowling Green. 
State of Illinois—A. V. Watkins, Defiance; 


Nathan 8S. Leek, Bryan; Ezra L. 


ae Napo- 
leon; Geo. W. Griftin, Fayette; U . Grant Haha, 
Wauseon. 


State of Pa.—Leonard Parks & Co., Cleveland. 
7; Saal ‘ 
ASSOCIATION ORGANIZED AT AKRON. 


Manager Ross of the Ohio Association of 
Local Agents spent last week in Akron and 
organized a county branch of the Ohio As- 
sociation, with which was amalgamated the 
Akron Insurance Exchange. Col. J. S. 
Bloomfield was chosen president and Clarence 
Crunz, secretary. Most of the agents in the 
county have become members. 


OHIO AND W. VA. NOTES. 


C. D. Beardsley of Columbus has been ap- 
pointed deputy fire marshal of Ohio, and H. H. 
Hollenbeck, son of Marshal Hollenbeck, sec- 
ond deputy. 

Creamer, Neff & Moore have sold their 
Woodsfield agency to Hoeffler & Hoeffler, at- 
torneys at that place. The Imperial, formerly 
in the agency, goes to Spriggs & Newhart. 

The Western Underwriters Association will 
appoint no successor to the late W. B. Smitha, 
state agent and adjuster for Indiana and Mich- 
igan. Bierce & Sage of Detroit have been ap- 
pointed state agents for Michigan, and John 
R. Balsmeyer of Toledo, special agent for Ohio, 
has had Indiana added to his field 

Overman & Schrader, wholesale cordage 
dealers of Cincinnati, who had a fire last week, 
carried $47,500 insurance. ‘There will be a 
loss of about 20 per cent. It is said that a 
number of large companies were on at a cut- 
rate. No sooner had the fire-bell rung than, 
it is said, the assured were telephoned not to 
show the policies to any one. 

F. Thayer Wood and Robert H. Jacobs, 
who a few months ago formed an insurance 
and real estate partnership at Youngstown, 
have dissolved. Mr. Wood is now associated 
with J. N. Evans and Mr. Jacobs has formed 
a real estate partnership with Attorney Bales 
M. Campbell. Mr. Wood and Mr. Jacobs 
still co-operate in placing life insurance poli- 
cies. 


White, Johnson, McCaslin & Cannon, the 
well-known insurance lawyers of Cleveland, 
have moved into their new suite of rooms on 
the fourteenth floor of the new Williamson 
building, at the corner of Euclid avenue and 
the Public square. Mr. Thomas L. Johnson, 
the member of the firm, giving especial atten- 
tion to insurance law, has not only provided 
a large and convenient assembly room to which 
insurance men are at all times welcome, but 
in addition has arranged for a complete library, 
consisting of text-books, weekly periodicals 
and reports of all decisions pertaining to insur- 
ance matters, 





~ MICHIGAN UNDERWRITING. 


ERIE FIRE IN MICHIGAN. 

The Erie Fire, which has reinsured its busi- 
ness in eleven western States, including Mieh- 
igan, in the Manhattan of New York, was rep- 
resented in this State by Hannan & Chandler 
of Detroit, as state agents. E. R. Chandler has 
now become special agent for Weed & Ken- 
nedy’s “Dutch Fleet,” formerly handled by 
George W. Chandler, now general agent for the 
National of Ireland. The Manhattan is not 
admitted to Michigan. Following is a list of 
the Erie agents in Michigan: 

James R. Bach, Ann Arbor; Walter S. 
Powers, Battle Creek; Warren, Williams & 
Williams, Bay City; Corinne Meader, Big Rap- 
ids; McIntyre & W etmore, Cadillac; George 
R. Gibbs, Carson City; Clark, Farnsworth & 
Lucking Company, Detroit ; Michael Donzalski, 
Detroit; Hannan & Chandler, Detroit ; Charles 
M. Thatcher, Escanaba; Delaski D. Freeman, 





Flint; Marvin L. Seely, Flint; Chandler & 
Norris, Frankfort; John C. Dunton, Grand 
Rapids; Willard A. Martindale & Co., Grand 
Rapids; Louis B. Saunders, Grand Rapids; 


Charles C. Calkins, Ionia; F. M. Thompson & 
Co., Jackson; Lewis S. Tobin, Lansing; Hagen 
& Reed, Laurium; James L. Brown, Mount 
Pleasant ; O. LeRoy Doane, Muskegon; George 
W. Loring, Owosso; Henry W. Parker, 
Owosso; David McMorran, Port Huron; Ed- 
ward F. Manes, Port Huron; William Zeitler, 


Republic; William B. Hawkins, Saginaw; 
Edmund Hewitt, Ypsilanti. 
++ Sal 


THE NIAGARA FIRE IN MICHIGAN. 

The Niagara Fire Insurance company will 
probably not appoint a successor to Fred S. 
Brooks, who recently resigned as Michigan 
state, agent, for some time. In fact, it seems 
likely that no new man will be put in the field. 
Mr. Brooks formerly covered northern Ohio, 
but this was added to the field of John P. 
Singleton last summer. Mr. Singleton now 
travels in Indiana and Ohio. W. O. Cham- 
berlain of Minneapolis has Wisconsin, Minne- 
sota and North Dakota, and, therefore, Michi- 
gan stands alone. H. B. Bort, formerly sec- 
retary of the Beloit Mutual Fire of Beloit, 
Wis., which the Niagara reinsured, has been 
used as an exccutive special, he being sent to 
any field to assist the special agents. It is 
likely, therefore, that Mr. Bort will look after 
Michigan in particular. 

~~ 


“+ 
DETROIT JOURNAL FIRE. 

The plant of the Detroit “Journal” was badly 
damaged Sunday morning by a fire, which is 
believed to have originated in the stereotyping 
department. The value is estimated at $110,- 
000, the amount of insurance is $55,000, and 
the loss is estimated at about 50 per cent of the 
insurance. Following is a list of companies: 








American Cent.....$2,000 Germania, N. Y. ..31,000 
BEY cabinet, pesnnes ' ewer 2,000 
American, Pa. .... 1,000 London Assur. . 2,000 
American, N. Y. .. 1,000 Lion ...... .. oooee! 1,000 
Buffalo German ....1,00 Mechanics ... -- 1,000 
British Amer. .... 1,000 Milw. Mech. ...... 5,000 
Buffalo Comm. .... 1,500 Merchants, N. J... 2,000 
OOOREP occcce cocces 1,000 Michigan F. & M. 1,000 
Caledonian .... .... 2,000 Newark ...... «... 1,000 
Commonwealth ... 1,000 Pheonix, Eng. ....1,000 
CRONE cccccese sees 1,500 Palatine .... ..... 2,500 
Detroit ...... ---- 4,000 Prov.-Wash. ...... 5,000 
Equitable .... .... 1,000 aap Hart. .... 1,000 
Fire Assoc. ...... BED = cece cscr ccccce 1,000 
Firemens, Md. ... 1,000 ia Und. .... 1,000 
German All. ...... 5,000 — 

GREED Succes cceece 1,000 Oo eer $35,000 


Besides the damage to the “Journal” prop- 
erty, the Wolverine Printing Company ‘ost 
$4,000, and the Detroit Photo Engraving Com- 
pany $1,500, covered by insurance. The dam- 
age to the building is estimated at $8,000, also 
fully covered. 


MICHIGAN NOTES. 


Hannan & Chandler have taken an agency of 
the Netherlands, to replace the Erie in their 
local agency, at Detroit. 


Mrs. Margaret Sample of Iron Mountain, 
Mich., has sued the Washington of Cincin- 
nati and Etna for $1,000. They had policies on 
a drug stock at Williamsburg, which burned 
February 7 last. 
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MICHIGAN FIELD GOSsIP. 


One of the well-known leaders in the Michi- 
gand field is State Agent M. H. N. Raymond 
of the Connecticut Fire. Mr. Raymond is an 
acknowledged expert on sawmills in his 
State, and it is a well-known fact that other 
companies than his own rely on his judgment. 
Not infrequently companies will call up the 
Connecticut’s western department at Chicago 
to know whether it is on certain sawmills. 
If the Connecticut writes a sawmill in Michi- 
gan it is looked upon as safe business. The 
company has a of every sawmill in 
the State at its western office, giving the 
authorized line on these which Mr. Raymond 
considers safe and placing the rest on the pro- 
hibited list. Mr. Raymond has inspected all 
the mills of the State, whether the company 
insures them or not. If a mill has improved 
it is taken off the prohibited list, a line au- 
thorized. Ii the cut ahead of the mill 
dwindles down, the line may be reduced or it 
may be placed on the prohibited list. Mr. 
Raymond watches the lumber interests and 
movements in his State very carefully, and 
has thus become an authority on this sub- 
ject. 


record 


Fred S. Brocks, who has resigned the spe- 
cial agency of the Niagara, is one of the best 
known figures in the western field. From 
the cut of his mainsail, one would judge he is 
43 years of age. He has never succumbed 
to domestic contentment, and this is charged 
against him on the books of the gods. This 
very attitude of his toward matrimony, how- 
ever, has been regarded as one of the secrets 
of his popularity. Without alliances of a con- 
nubial sort, he came and went, as freely as the 
air moves. He could stop over Sunday 
with a local agent, visit a field man, or re- 
main in his own quarters. Brooks is a com- 
panionable soul, full of reminiscence, anecdote 
and story. His sprightly bon hommie, his 
drollery and rollicking-wit, are infectious. He 
is the center of a group wherever he gces. 
The writer recalls Brooks as he came through 
Chicago in 1888. He had been in Missouri 
for the Queen, and had to give up his work 
on account of delicate health. His whole sys- 
tem was permeated with malaria. He was on 
his way to Northville, Mich., his old home, 
and his friends believed he was returning but to 
die. Afier some weeks his vigor returned, 
he regained his health and took the field for 
the Niagara. He has made it a point to cul- 
tivate the local agent, and his personality is 
one of the great factors of his success. 

Brooks traveled for the Continental for three 
years in Missouri—how many have schooled 
with that company—and then took service 
with the Queen in the same State. He began 
his career in the local agency of Allen & Sous 
at Pierce City, Mo. 





John P. Sheridan, special agent of the Hart- 
ford for northern Michigan, is having great 
success in separation. It is stated that he has 
go per cent of his agents on a graded commis- 
sion basis, and, in a few months, expects to 
have almost all clear. The northern part of 
Michigan with the exception of the purely spe- 
cial hazard districts seems to be a much easier 
field than the southern part of the State for 
the operation of separation. The agencies are 
fewer and easier to control. Special Agent 
Fowler of the German-American probably 
comes next to Mr. Sheridan im the separation 
movement. 





Some of the special agents are making con- 
siderable complaint of Agent A. F. Young of 
Mancelona. They charge him with rebating 
and rate-cutting, they alleging that he is satis- 
fied with only a small amount for his compen- 
sation on almost any line. Not long since his 
companies on the East Jordan Lumber Com- 
pany, at East Jordan, were notified that he 
had the policies written up with the clear space 
clause, but that an inspection showed that the 
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lumber did not have a clear space. Just now 
he is involved in a sawmill line at Charlevoix, 
and some trouble is expected over this. 





The old-time special agents in Michigan say 
that they have never had such a record for 
losses as during the present year. Many of 
them find that their loss ratio has been won- 
derfully increased by branching out into small 
towns, especially without fire protection. Quite 
a number of leading companies figure that over 
50 per cent of their losses this year has come 
from these small places. The business has 
been good, but the fire-fighting facilities are 
crude and insufficient. There will be a tend- 
ency to pull out of these small town agencies. 





WARDLE— Kipling evidently has a zealous 
prototype of his “Absent- minded Beggar” in 
Michigan. Ever since H. M. Wardle, special 
agent for the Lancashire Insurance Company, 
went to work for an English company he has 
been ever eager to adopt the latest English 
fads and foibles in his Michigan surroundings. 
Since the “Absent-minded Beggar’ made 
such a great hit in Londen, Colonel Wardle 
has been anxious to do something in that line 
to distinguish himself in Michigan. Long be- 
fore the poem was written, he had already made 
some progress and had acquired a local repu- 
tation, interwoven in the insurance lore and 
story circles of the Wolverine State. He is 
the man who, on a certain occasion, went 
to Escanaba and registered at the Oliver 
House. Escanaba is one of those towns 
where the whole population come down to 
watch the dog-sleds come in from Pine Ridge. 
Mr. Wardle readily fell into the spirit of 
the place, and, having registered, wandered 
out for a little stroll. Returning for supper 
he walked into the hotel lobby and at once 
noticed, with a rare perception, that the cigar 
stand had been moved over to the other side 
of the room, since he was there a short time 
before. He called the attention of the clerk 
to the fact, but was informed: that the stand 
had been in that identical spot for a number 
of years. On further investigation, Mr. War- 
dle discovered that he had got into the wrong 
hotel. Mr. Wardle has also frequently been 
known to put sugar in his soup. Mr. Wardle 
is a connoisseur on hats, and, it is said, has 
an Anna- Held way with him of “dropping 
onto” a good hat now and then, in an unos- 
tentatious, absent-minded way. It was not 
long ago that, coming out of the dining room 
of the Morton House at Grand Rapids, his 
fingers accidentally slipped past his own mod- 
est derby and launched on a fine, glossy Stet- 
son silk tile, worth about eight red tickets. 
Here his characteristic absent-mindedness got 
in its work again, and before he noticed his 
mistake it was so late that he thought it use- 
less to attempt to find the owner. He therefore 
donned it permanently, and received compla- 
cently the congratulations of his friends on hav- 
ing come into money. That nature never in- 
tended Colonel Wardle to wear a silk hat is 
shown by its tragic end, which came promptly 
upon his return home, and cut short its glori- 
ous career of usefulness forever. His little 
daughter happened to hear him refer to it 
as “a Stetson,” and, being interested, asked 
him, “Papa, is it only a Stetson?” To which 
he replied: “Yes, my daughter.” That was 
enough for Miss Wardle, Junior. The next 
morning she noticed her papa’s hat on the 
rack and took it with her to her playhouse. 
Later its owner noticed it laying bedraggled 
on the ground, its crown crushed in, its 
beauty gone forever. Summoning his daugh- 
ter, he demanded an explanation, before pro- 


ceeding to exert his parental prerogative. 
“Well,” said the little one, crying, “you said 
it was a ‘Stetson,’ and all we did was to set 
on it.” It is said that Wardle is now wear- 


ing an old hat and going about with an ab- 
sent-minded air, which bodes ill for some- 
body. 





M. Donzalsky, who has a large Polish busi- 
ness in Detroit, has taken the Baloise and 
Helvetia, in the place of the Erie and Colonial. 





E. R. Chandler, general agent Helvetia, Svea, 
Netherlands, and Baloise, has established his 
office at No. 12 Whitney Opera House block, 
Detroit. 


C. H. P. Roney, formerly with the Mutual 
Benefit in Ohio, becomes a general agent of the 








Prudential in Chicago. 
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ILUNOKS STATE CIRCLES. 


RESULTS OF THE BLOOMINGTON FIRE. 

With the exception of a few building losses 
that have gone into an appraisal, almost all 
the losses of the Bloomington fire have been 
settled. A few buildings owned by estates 
took advantage of the clause in the policy giv- 
ing the privilege of an appraisal. On the larg 
est losses there was only a slight salvage, these 
being on the Gresheim and Pixley builditigs. 
The Klemm stock, consisting of wholesale and 
retail dry goods and notions, is the largest 
stock loss. There is a slight salvage on the 
wholesale stock in this establishment. 

Of the buildings burned the Gresheim build 
ing was the best, being of modern and slow 
burning construction. The agencies of L. 
Collins, R. J. Otto and J. E. Wyckoff were 
burned out by the fire. W. E. Mariner of the 
Western Adjustment Company, and D. S. 
Wagner, of Wagner & Greer, were the only 
adjusters present outside of the regular com- 
pany adjusters. Mr. Wagner handled the Pel 
let & Hunter loss, being assisted by Special 
Agent Mann of that firm. On several risks 
it is found that the Collins agency had policies 
at a cut-rate, and all the rest were tariff. This 
would seem to show that the only way it could 
get business to any extent was to cut the rate. 
Mr. Collins has been very reticent as to the 
amount of insurance his companies had in the 
losses. Several field men hope that the fire will 
clarify the rate situation in that city and that 
hereafter Mr. Collins will observe tariff rates. 

It was stated in the last issue of this paper 
that the Phcenix of Hartford had been chang- 
ing agencies in Bloomington for sometime. 
This is an error, as the Phoenix has been in the 
Thomas agency since 1872 
CUT RATE RISKS EXPIRING IN NORTHERN ILLINOIS 

The business that was written three years 
ago at about one-half the tariff on dwellings 
by order of the governing committee of the 
Union in northern Illinois to meet non-union 
competition, is now expiring. Agents so far 
have reported very little difficulty in renewing 
at the present tariff. Most of this business will 
expire during July, August and September. 
If there is a clash between union and non-union 
interests in the field there may be some diffi- 
culty régatding this business, but from pres- 
ent indications there seems to be a clear sky. 

s+ ++ 
ILLINOIS STATE BOARD AFFAIRS. 

At the monthly meeting of the Illinois State 
3oard on Monday the conference committee did 
not report regarding co-operation with the IIli- 
nois Field Club. It seems hardly possible that 
any agreement can be reached regarding sepa- 
ration. The State Board, of course, will take 
no action that is not sanctioned by union mem- 
bers. The State Board has possession of the 
old plant and will deal fairly with the non- 
union companies. It is not believed that the 
non-union companies will try to inaugurate any 
rate war, even if no agreement is reached with 
the State Board as to-rates. The non-union 
companies have to have profitable rates the 
same as the union. It would save a very large 
expense if the two elements could agree on a 
mutual rating machinery, and not have two 
rating plants in the State. 

++ + 
SITUATION AT DECATUR 

Decatur agents are complaining of rate cut- 
ting and rebating. It is a well-known fact 
among them that William Clark, non-board 
agent of the Northwestern National, is writing 
business at considerably less than tariff rates, 
and some of them are pretty strong in their 
conviction that certain members of the board 
are rebating, and this they regard with more 
alarm than the open operations of Mr. Clark. 
The daily reports of board members go 
through a stamping office. Mr. Clark was in- 


duced to join the board some time ago, and 
while he remained in adhered to the rates; but 
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finding it was not so easy to get business at 
tariff rates, he gave notice of withdrawal after 
a short time, and frankly stated that he couldn’t 
get business without “shaving a little.” 

One case is mentioned where a policy had 
been carried at a premium of $14 per annum, 
and he wrote it at $12 for three years, no 
doubt thinking the $14 premium was for three 
years. The policy was on a dwelling exposed 
by an ice house. In another case he wrote a 
policy for $11.25 on which the premium at 
board rate would have been $22.50, but had 
formerly been $15. Mr. Clark was probably 
ignorant of the increase in tariff. 

The Northwestern is also represented by 
C. W. Montgomery & Co., one of the leading 
board agencies. 


+t ++ 
MESENKOP AND VIRGIN ARE OUT. 

W. H. Mesenkop of Princeton and C. R. Vir- 
gin of Fairbury have retired from the Illinois 
special agency force of the Fire Association. 
The ‘Fire Association has had four special 
agents in Illinois, the others in addition to 
those named being F. H. Burke of Batavia and 
S. Y. Hawkins of Pinckneyville. Mr. Mesen- 
kop conducts a local agency at Princeton, and 
considerable comment has been made because 
the agency has not separated. 

++ 


++ 
RATES TO BE ENFORCED AT FREEPORT. 

The committee from the Illinois State Board, 
consisting of Secretary C. F. Persch, J. H. 
Griffith of the Western Assurance, E. G. Carl- 
isle of the Springfield, Joel Hubble of the 
Greenwich, Henry Fowler of the Home, and 
F. A. Hubbard of the Hanover, went to Free- 
port last week to confer with the local board 
regarding the recent readjustment of rates in 
that city on special hazards, whereby the tariff 
was considerably raised. The local agents 
claim that the State Board had not shown them 
the proper consideration in making this ad- 
justment. The State Board, however, claims 
that rates have been entirely too low on this 
class of business in Freeport, and that as but 
few companies outside of the German’ of that 
city could get any preferred business, it was 
not incumbent upon them to keep rates on spe- 
cial hazards below a profitable point. At the 
monthly meeting of the State Board in Chi- 
cago last Monday, Secretary Hildreth of the 
Freeport board presented the protest of the lo- 
cal agents. The State Board, however, re- 
solved to stand by its rates, which it considers 
eminently fair. 


++ + 
COMPANIES PULL OUT OF ROODHOUSE. 

Roodhouse, IIl., seems to have a hoodoo or 
an incendiary, at least losses have been piling 
up rapidly. The Phoenix of Hartford, Fire- 
mans Fund and other companies have retired 
from the town on account of conditions. The 
local agents are trying to get better fire pro- 
tection. 


++ s+ 
NO REPRESENTATIVE YET CHOSEN. 

The Illinois State Association of Local 
Agents has as yet made no selection of assistant 
secretary, who will be the salaried member of 
the organization, and will travel through the 
State and acquaint local agents with its plans 
and objects. The executive committee will 
probably meet in a few days and take some 
action. Several local agents in the State have 
made application for the position. 


A. W. James of Cobden, III., who was quoted 
among the mixed agencies of the State, says 
he unionized some time ago by resigning the 
American of Newark. 





Agents should beware of the British-Amieri- 
can Exchange Association, “a wildcat” of the 
worst type. It was registered in London, Eng- 
land, February 2, 1895, with an authorized cap- 
ital of £100,000. Not a shilling has ever been 
paid in. On July 2, 1899, the corporation was 
officially dissolved by the register of joint stock 
companies for failing to make a report. It 
never did business in England, but is being op- | 
erated by Percy B. Sullivan, and some Chicago 





“wildcat” brokers, 


RESULTS OF THE INDIANA CONFERENCE. 

Co-operation was generally favored at the 
Indiana conference of non-union special agents 
and managers in Chicago last Thursday. Two 
meetings were held—one in the afternoon and 
another in the evening—to decide the moment- 
ous question. The Indiana State Board has de- 
clined to discuss the question at all with the 
League on any basis that even touched upon 
the subject of graded commissions and separa- 
tion. And so the conference committees of the 
two organizations were at a standstill. It was 
proposed that a conference be held and one was 
called. It broadened and instead of taking in 
Indiana only, a committee was appointed to 
secure the co-operation of non-union officials 
to a general plan to cover all States of the 
West. This committee is composed of William 
Trembor of the German of Freeport, Charles 
E. Sheldon of the American of Newark and 
Security of New Haven, E. G. Halle of the 
Germania and August Doeppers of the German 
of Indiana. Co-operation in Indiana will not 
be assured in other than its present unsatisfac- 
tory form until this committee is ready to re- 
port. 


Tt + 


Charles Shurman, president of the Indiana, 
was chairman of the conference and Horace 
W. Boyd of the German of Indiana, secretary. 
It was well attended; it was enthusiastic. The 
point at issue was whether to co-operate with- 
out some assurance from the State Board that 
separation would be enforced. President R. D. 
Harvey of the Illinois Field Club (non-union) 
was present, and told of the result of the an- 
nual meeting in Peoria. Every one of the 
speakers favored co-operation and good prac- 
tices, but a choice in the selection of raters was 
deemed absolutely necessary and the right to 
protect business when ousted from agencies by 
the operation of the union rule. Manager Shel- 
don was a warm supporter for the last men- 
tioned clause in behalf of the American of 
Newark and Security. He deemed it indis- 
pensable. So did others present, but they did 
not make such a strong point of it in the dis- 
cussion on the floor. At the end of the after- 
noon session it appeared certain that this reser- 
vation would go through, but it was postponed 
at the last moment, by the appointment of 
the general committee to take up the situation 
with the view of treating all States alike. It 
was wisely held that to make co-operation suc- 
cessful it should be by organized effort on the 
part of all non-union companies. 


+ ++ 

William Trembor, secretary of the German 
of Freeport, took a leading part in the discus- 
sion. He believed the non-union companies 
should fortify their position by co-operation 
among themselves, so that when the union com- 
panies were approached with a plan for par- 
ticipation on matters of rates, they would be 
in a position to branch out and establish in- 
dependent rating bureaus in case the proposi- 
tions were not acceptable. His argument took 
a tack that continued throughout the confer- 
ence, and was closely followed, because of the 
large interests of the German in the field. Mr. 
Trembor also broached the question of an in- 
dependent rating bureau in Indianapolis, which 
was discussed at length. Many objections were 
raised to the plan except as a last resort. It 
was argued that such a bureau, making inde- 
pendent rates, would be more than ever likely 
to create two classes of agents and would give 
union special agents an opportunity to coerce 
agents into separating. No action was taken 
on the proposition, but it is certainly not a 
dead issue. 


+e ++ 

The support of stamping secretaries was an- 
other generally discussed subject. Mr. Doep- 
pers favored co-operation and believed good 
practices necessary to the safe conduct of the 
business. He did not believe, however, in any 
hit or miss plan. Stamping secretaries he 
argued were a good thing. He was in favor of 
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them, but did not propose to have the daily re- 
ports of the German go through a secretary’s 
office where a record could be kept of them. 
What he wanted was a clerk to come to his 
office and look over daily reports and stamp 
them there. Assistant Manager Edward E. 
Foster of the Germania came out strong in the 
debate and gave a most favorable impression. 
It was all the more noticeable because of the 
Germania’s not co-operating in the Illinois field 
and being very active in Indiana: There are 
specials who consider the company the most 
active in the State. 
++ coo 

Agents and their relation to the companies, 
as a class, were made the subject of a strong 
speech by Manager Bremer of the Manhattan. 
He was specially invited to attend the meeting, 
although not having jurisdiction over Indiana, 
because of his familiarity with the business 
while acting as agency superintendent for 
Squire, Hahn & App of Cleveland. He was 
warmly applauded for sentiments that made the 
local agent the most important factor in the 
situation between union and non-union compa- 
nies. In the cultivation of this sentiment lay 
the strength of the non-union companies. The 
agents should be interested in the situation and 
identified with the movement to resist separa- 
tion. If the non-union companies wanted to 
become strong and powerful, let them culti- 
vate the local agent as a friend. No influence 
could then supplant them; no power be brought 
that would succeed in driving them out of 


prosperous agencies, 
+ + 


A search through the field discloses the fact 
that union specials have been watching the out- 
come of the non-union conference with more 
than ordinary interest. Possibly the rank and 
file do not seek after the trouble and annoy- 
ance incident to separation, but they are loyal 
to the interests they present and are making the 
most of the situation. They are convinced 
that the strongest agencies have not separated, 
and that in a great many cases they are not 
likely to make a choice for long months. Then 
it will be a toss up which way the cat will 
jump. Feeling as they do the union specials 
want the co-operation of their non-union 
brethren, but they realized the folly of trying 
to override the Union and did not make the 
mistake of their Illinois brethren and get 
tangled up in an interpretation of the separa- 
tion-commission rule of that organization. It 
is their policy now to remain quiet and let the 
other fellow do the talking until it is time to 


act. 
7 + 


GEORGE M. EDDY’S RESIGNATION. 

George M. Eddy’s resignation as Cook 
County superintendent of the Manchester in 
Chicago caused quite a bit of surprise among 
the field men, who believed him permanently lo- 
cated in his Chicago position. For some years 
“George” traveled Indiana and Illinois for the 
Pennyslvania Fire and held his own from a 
field man’s point of view. That he was not al- 
ways diplomatic is not held over him as a 
crime, because there are times when diplomacy 
fails to accomplish its purpose. But he was 
known as a “sticker” on adjustments and oft- 
time held cut on technicalities that the older 
heads in the business were inclined to waive as 
being unnecessary. Mr. Eddy got his school- 
ing in a good office—the Commercial Unoin— 
over which his father presides as manager. It 
is to his credit that he struck out for himself, 
so as not to be dependent upon his father and 
shine in his reflected light. This is certainly a 
commendable trait in character and one that 
should bring success. 


++ ++ 
ERIE OF BUFFALO. 

The announcement of the western rein- 
surance of the Erie of Buffalo was no great 
surprise to anyone in the field. Its methods 
were such that it could not hope to survive 
in these days of trouble, when the coolest heads 
and most mature judgment are required to 
keep the average company from losing money. 
Making money is hardly to be thought of, 
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There was not a single good reason why the 
Erie of Buffalo should succeed. It started 
out’ with a fight on its hands over its capi- 
talization of its surplus, accumulated as a 
mutual company. The officers gobbled the 
stock, and, being untutored in sound under- 
writing, proceeded to dissipate the surplus 
by recklessness. A large amount was lost 
in the marine business. The Erie branched 
out all over the West and became notorious 
for its lack of observance of sufficient rates 
and underwriting principles. The end came 
a little sooner than it would have in normal 
times. Young Kertz, the president, resigned 
a short time ago, and is now in Europe spend- 
ing a part of the money he is alleged to have 
made on the deal by which the Erie was made 
a stock company. It is claimed his alleged 
clearings were $50,000. The only man who 
knew much of anything about insurance was 
Lowenguth, the general agent. Secretary 
Bertrand had been with a Lloyds concern in 
Buffalo. 

The Erie was particularly troublesome in 
Kentucky, and at Louisville was represented 
by a man named Johnston, who started out to 
do great things. C. T. were his initials, and 
long before he took the Erie and during the 
time he was posing as an independent ad- 
juster, some irritated insurance man dubbed 
him “Considerable Trouble” Johnston. The 
Erie was in its element when in his hands. 

It would have a good moral effect 
on the business-if a few companies run as the 
Erie has been run would be obliged to carry 
their own burdens to the end, and take their 
medicine, instead of letting them unload on 
some company that is either willing to lose 
by the transaction or take the trouble to give 
the business the advantage, which it did not 
have in its selection, of a weeding out by can- 
cellation of the risks that never should have 
been accepted. 


++ ++ 


MERCHANTS OF PROVIDENCE. 

Another company that is about to go over 
the road is the Merchants of Providence, for- 
merly operated in the West in connection 
with the Equitable Fire & Marine, as the 
Rhode Island Underwriters. When the move 
against underwriters’ agencies was at its 
height, the Equitable took advantage of the 
occasion to dissolve its connection with the 
Merchants, and it succeeded the Underwriters 
in the western agencies through its employ- 
ment of the old field men and Fred W. Ar- 
nold’s hold on the business as manager. Mr. 
Arnold is president of the Equitable. The 
Merchants made a desultory attempt to hold 
its own, and, to the surprise of many, its 
western management was accepted by C. D. 
Dunlop, who also has the Providence-Wash- 
ington. His appointment as manager of the 
western department gave it a sort of prestige 
in the field, and many agents thus believed 
it would be continued. Price, McCormick & 
Co., the big New York brokers, who, it is 
said, have been in the business of wrecking 
companies in the interests of the Hartford 
Fire, which handles the underwriting end of 
the transaction, got an interest in the Mer- 
chants, and ever since then it has been rec- 
ognized in inside circles that the company 
would go. At one time, after it had appointed 
Mr. Dunlop western manager, the manager 
of a certain company was approached, with 
a view to reinsurance, but the advances were 
repelled. Now that the information as to 
the willingness of the company to reinsure is 
made public, the question arises as to whether 
Manager Dunlop was aware when he took 
it that the company would in all probability 
eventually be reinsured. Mr. Dunlop, how- 
ever, states he had no intimation of the com- 
pany reinsuring. 





“What good are you?” said the farmer as he 
found a dusty pilgrim yawning in his hay. 

“What good are we?” echoed the knight of 
the road. “Why, if we didn’t smoke butts in 
the farmers’ barns dey’d never git insurance 
ronson A to pay de mortgages off de res’ ob de 
arm, 





GOSSIP ON LIFE INSURANCE. 


Somebody has discovered that the gross pre- 
miums charged by the A®tna Life on its ten- 
year renewable term policies are lower than 
the net premium on a 3% per cent reserve, 
which is the interest rate the AEtna assumes in 
calculating its reserve. These policies are 
also participating. It is said the Aétna 
admits the point made, and, in fact, has been 
well aware of it all along, but that its experi- 
ence has been so favorable with these policies 
that it still will be able to pay a good dividend, 
despite the anomaly presented according to 
actuarial calculations. The apparent deficit came 
about when the A£tna, on the first of the year, 
went to a 34% per cent reserve basis without in- 
creasing its premiums. The net premium was, 
of course, increased by the change. The 
change, however, was made in its private ac- 
counts only, and it is said the company also 
in its private calculations inaugurated the sys- 
tem of depending on its own experience as to 
mortality instead of the standard American 
or Actuaries’ tables. 

The Etna must be able to show a substan- 
tial saving in the mortality xnd interest ac- 
counts of its ten-year renewable term policies if 
it can afford to write them at a gross premium 
(including expenses and dividends), which is 
smaller than the net preniium according to the 
Actuaries’ assumptions. Following is the rate 
table for these policies: 


Annual Annual 
Age. Premiums. Premiums. Age. 
16 to 20 $12.20 21.13 38 
21 12.50 21.95 39 
22 12.82 22.81 40 
23 13.16 23.73 41 
24 13.52 24.72 42 
25 13.90 25.78 43 
26 14.30 26.91 44 
27 14.72 28.11 45 
28 15.16 29.38 46 
29 15.62 30.72 47 
30 16.10 32.15 48 
31 16.61 33.67 49 
32 17.15 35,28 50 
3 17.72 36.98 51 
7 18.33 38.78 52 
35 18.98 40.69 53 
36 19.65 42.73 54 
37 20.36 44.90 55 





The recent changes in the Massachusetts 
law whereby, legally, the Massachusetts com- 
panies are put upon much the same basis as the 
New York companies, has been the one great 
topic of the past month. The surrender value 
feature of this law is particularly of interest to 
those who have been aware of the conditions 
that have existed since 1896, when the pre- 
miums were changed to a 3 per cent reserve 
basis, and the companies adopted a uniform ta- 
ble of advanced rates. The facts are that 
while the companies raised their rates to pro- 
vide for the assumption of a lower interest 
earning, they did not increase the surrender 
values to correspond, but allowed them to re- 
main at the old table. It is a question if this 
was not a violation of the spirit of the change, 
if not of the letter. Other companies which 
have gone on a higher reserve basis have in 
one or two instances omitted making any in- 
crease in the guarantees, but these have prin- 
cipally been where ‘no increase of gross pre- 
miums took place. 

W. B. Carlile, manager of the Mutual Life 
at Chicago, is making great strides in securing 
business in that city. He is now located in the 
Tacoma building, in the old Ferguson agency, 
where he has several men at work. The “ex- 
ecutive special” department continues in the 
Rookery, all the men in the office reporting 
to Mr. Carlile in the Tacoma building. It is 
Mr. Carlile’s ambition to outstrip the New 
York Life in volume of business for Chicago 
this year. The New York was far ahead of 
the mutual in 1899, as to Chicago results. If 
Mr. Carlile can achieve his aim it will be une 
of the most phenomenal records made in life 
insurance history in the West. 





A great many persons imagine that the Se- 
curity Trust and Life makes all its business 





sub-standard, that is, that it charges an extra 





rate or puts a lien on every policy that it writes 
This is not the case. Probably 55 per cent of 
its business is what it terms “select.” If upon 
investigation it considers a risk standard, it 
writes the policy at the same rate as any other 
company on the same reserve basis. The Se 
curity values its policies with an interest as 
sumption of 3 per cent. 

lt is now writing a number of saloon-keep 
ers and bartenders. On the endowment plan 
it makes no extra charge for occupation on sa 
loon risks. If another kind of policy is desired, 
an extra charge of $5 per thousand is made 
ior the owner of the saloon and $7.50 for bar 
tenders. In writing saloon risks the company 
is very careful as to the character of the men. 
It will not write risks in any saloon which is 
considered disreputable, or where the hazard 
is increased on/ account of brawls. 

The action of the government in requiring 
that all freight cars have automatic couplers 
has reduced the charge of $20 extra a thousand 
to $5 per thousand for brakemen. The en- 
gineers and firemen pay somewhat more, and 
on passenger train attendants with the excep- 
tion of the engineer and fireman there is no 
extra charge for occupation. The company 
writes electric linemen with the exception of 
those which handle live wires above a certain 
voltage. It also writes those engaged in the 
manufacture of gun-powder and glycerin, in all 
these cases, of course, adding for the extra 
hazard. 

In case that an extra charge is to be made 
for occupation or some physical impairment, 
the company gives the assured the option of 
paying an extra premium or placing a lien on 
the policy.. The extra premium is usually taken 
unless a man cannot afford it or is inclined 
to be selfish by allowing the face of his policy 
to be scaled. 





Ex-President Cochran of the National As- 
sociation of Life Underwriters is still a be- 
liever in women agents organizing local asso- 
ciations of their own or being allowed to join 
the regular local associations. When he was 
in Chicago over a year ago and there were a 
number of lady agents present at the banquet 
he urged the Chicago association to allow them 
to become members, or if this could not be 
done, he advised the women agents to organize 
a separate association and be represented at 
the convention of the National association. 
This attitude toward the women agents was 
quite a feature of Mr. Cochran’s administra- 
tion, and he still carries the sentiment with 
him. During his recent. visit to Chicago, when 
the banquet was given in honor of President 
Johnson, there were a number of women agents 
present, headed by Mrs. E. E. Stelle of the 
Mutual Life. Mr. Cochran, in his remarks, 
paid a tribute to the woman agent and again 
brought up the membership question. 

The Chicago association has never taken 
kindly to the suggestion of allowing women to 
become members of their organizations. They 
feel that it would be an innovation that would 
not be beneficial to the work. The attitude to- 
ward women life insurance agents on part of 
the general agents is varied. Until there is 
more unity of sentiment it is hardly possible 
that the Chicago association will amend its 
rules of permitting women to become mem- 
bers. 





Frank H. Simpson of the Mutual Benefit at 
Cincinnati wants no misunderstanding about 
his being in the life insurance business. He 
says he was born in the life insurance business, 
commenced working it as soon as he came out 
of college, has been in it for fifteen years, made 
his living in it and expects to make his living 
by it in the future. 

James A. Lawrence, agent of the ordinary 
branch of the Prudential at Columbus, Ohio, 
has filed a petition in bankruptcy in the United 
States Court. He gives his total liabilities as - 
$6,787.45, and his assets as $299, of which $22 
is exempt. His wife, Jennie May Lawrence, 
has also filed a petition in bankruptcy, in which 
she gives her liabilities as $5,083.61, with no 
assets. 
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LIFE INSURANCE NEWS. 


THE NATIONAL ASSOCIATION PRESIDENCY. 

There is considerable speculation as to the 
probable successor of President James L. John- 
son of the National Association of Life Under- 
writers. The selection will invofve the question 
of eastern and western strength. Those who 
have watched the under-currents in life asso- 
ciation circles cannot help but note a senti- 
ment in the West that more benefits have ac- 
crued to the East from the National associa- 
tion than have come to the West, and that the 
eastern contingent is the more powerful of the 
two in manipulating the machinery . 

A recent invitation extended to western asso- 
ciations by President L. Brackett Bishop of the 
Life Underwriters Association of Chicago to 
attend the June banquet of the Chicago asso- 
ciation indicates that the West is starting an 
important movement. There is a feeling among 
a certain element of the western cities that the 
organization of a western association inde- 
pendent of the National association might be 
of great advantage to western men. This 
opinion has not circulated to any great extent, 
but it has been allowed to become current by 
some of the best men of the West. 

This feeling on part of responsible western 
men as to the National association will likely 
exert great influence in the selection of a 
president of that body. It is well known that 
the eastern men have had a stronger voice in 
the direction of the National association than 
those in the West. The National association 
originated in the East, and it is but natural 
that those who fathered the organization should 
still desire to keep their hands on the wheel. 
It will be seen from the subjoined list that 
but three out of ten presidents have come from 
the western field. 

1891. George N. Carpenter, Boston. 

1892. Charles H. Raymond, New York. 

1893. C. E. Tillinghast, Cleveland. 

1894. Charles H. Ferguson, Chicago. 

1895. E. H. Plummer, Philadelphia. 

1896. Ben. S. Calef, Boston. 

1897. David S. Hendrick, Washington. 

1898. Thomas H. Bowles, Milwaukee. 

1899. Richard E. Cochran, New York. 

1900. James L. Johnson, Springfield. 

aaa Saal 





When President Cochran took charge of the 
National association he inaugurated a work 
that has been continued by President Johnson, 
and it is the wish of eastern members that the 
plan be carried on without abatement. Hence 
they have in mind one or two gentlemen from 
the East who are considered especially com- 
petent to consummate this idea. 

Be this as it may, the West desires once 
more to be recognized, and it is not likely that 
the East will cause any feeling to arise between 
the two sections of the country. There are a 
number of excellent men in the West who are 
entirely capable of carrying on the proposed 
work of the organization. 

The National association will be strength- 
ened by western timber. Four or five men 
from Chicago have been prominently men- 
tioned as possibilities for the presidency. Presi- 
dents Cochran and Johnson have been arous- 
ing new enthusiasm and interest in the East, 
and it now seems to the best interests of the 
organization to have the West thoroughly or- 
ganized and in line for more effective work. 

W. D. Wyman, manager of the Berkshire at 
Chicago, has been recommended by many of 
the best life insurance men of the West. He 
is thoroughly representative of western senti- 
ment, is successful in his work and undoubtedly 
would make a strong official, Among other 
western possibilities are John K. Stearns of 
the Connecticut Mutual at Chicago, and C. W. 


Pickell, manager of the Massachusetts Mutual 
at Detroit, 


al 7 
FEDERAL LIFE BEGINS OPERATIONS. 
The Federal Life of Chicago has been issuing 
Policies for the last ten days and has estab- 
lished a general agency for Illinois and Chi- 
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cago on the fifth floor of the Marquette build- 
ing, in Chicago. The Federal Underwriting 
Company has been put in operation with F. W. 
Norwood, president; J. E. Griffin, secretary, 
and R. M. Wilbur, general manager. Those 
subscribing for stock in the underwriting com- 
pany have done so purely as a business propo- 
sition, many of them not being stockholders of 
the Federal Life. The idea of the underwriting 
company is to furnish capital to conduct agency 
business, rather than have one man put up the 
entire sum. Every dollar of the stock sub- 
scribed is required to be paid in, and the stock- 
holders have to pay the whole premium if they 
desire any insurance. By having several promi- 
nent citizens as stockholders more influence can 
be used to secure business. The Federal Life 
will make quite a play for Chicago local busi- 
ness, as well as that in the State. Manager 
Wilbur of the Underwriting Company will have 
about four field superintendents in Illinois. Eu- 
gene Pavey has been appointed field superin- 
tendent for southern Illinois, with headquarters 
at Mt. Vernon. 

The Federal Underwriting Company of Ohio 
will operate at Cincinnati, and already shows 
evidences of activity. H. K. Powell, formerly 
with the Union Central, is secretary of the Cin- 
cinnati company, and C. R. Hutchinson, presi- 
dent. They will be the active members of that 
company. 

++ + 
LIFE INSURANCE APPOINTMENTS. 

The following are the recent life appoint- 

ments: 


MICHIGAN. 


Mass. Mut.—J, C. Monroe, Detroit; Seth Coburn, 
Vriesland. 


Security T. & L.—John T. Clark, Big Rapids. 
OHIO. 
Equitable, N. Y.—T. G. Phillips, Ravenna. 


+ ++ 
COVENANT MUTUAL LIFE OF GALESBURG. 

Numerous inquiries-have been received as to 
the present status of the Covenant Mutual Lite 
of Galesburg, which was absorbed by the 
Northwestern Life of Chicago. When the 
Northwestern took over the business, Stewart 
Goodrell was appointed trustee to wind up the 
affairs of the Covenant. The United States 
Court at Chicago appointed Mr. Goodrell as 
receiver. The Circuit Court ot Cook County 
appointed the Chicago Title and Trust Com- 
pany as receiver. The charter of the company 
has been surrendered to the secretary of state 
at Springfield, Ill. It appears, therefore, from 
all these proceedings that the status of the 
defunct concern is rather complicated. 

++ ++ 
TEXAS AND THE PROVIDENT SAVINGS. 

The complications arising between the Texas 
insurance department :nd the Provident Sav- 
ings are a result of a penchant on part of that 
department to examine companies. The desire 
in this direction has become chronic. The 
Texas people have had their eye on the Provi- 
dent Savings since the spring of 1898, when 
John E. Hollingsworth appeared at its office, 
after an examination had just been made by 
the New York department. Last September 
Examiner Dodge came on the ground, but the 
matter was compromised by the company pay- 
ing his expenses, $338. Last month, Examin- 
ers Dodge and Theveatt presented themselves, 
and insisted on an examination. President 
Scott served notice of his withdrawal from 
Texas and Commissioner Johnson claims he 
revoked its license. 

- + 
CLEVELAND LIFE IMBROGLIO. 

It now develops that there is no contract of 
reinsurance between the Interstate Life Assur- 
ance Company of Cincinnati and the Cleveland 
Life Insurance Company, whose effects are 
now in the hands of an assignee. While there 
was an extensive contract drawn up, providing 
that the Interstate should take over the assets 
and presumably the outstanding liabilities of 
the Cleveland, this proposed contract was repu- 
diated after the Interstate had secured a list 
of the members of the Cleveland and succeeded 
in transferring most of them to its own books. 
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There are about $20,000 death losses outstand- 
ing on the books of the Cleveland, of which 
claimants will probably receive only a small 
per cent. There is a $9,000 mortgage on file 
with the Ohio insurance department, but as 
will be remembered, this paper showed up its 
value to be probably $3,000. Suit has already 
been begun by a Cleveland claimant to secure 
possession of this property in settlement. The 
Cleveland officers have placed the company’s 
afiairs in an unfavorable condition and the 
further imbroglio with the Interstate Life 
makes altogether an unsavory mess of it. 
a+ ++ 

CENTRAL LIFE UNDERWRITING ASSOCIATION. 

Mention was made in the last issue of the 
Central Life Undérwriting Association of Chi- 
cago. It will broker life insurance business, 
using four or five substantial, old line compa- 
nies. The stockholders will be influential 
men of the city, who will give letters of intro- 
duction to the association’s solicitors. 

In addition to soliciting life insurance, it will 
charge a fee for examining any life policies 
from an actuarial and legal standpoint. It 
will also purchase policies. The prospectus 
Says: 

“This association conducts the business of a 
general life insurance agency. It will at all 
times seck to serve and advance the interests 
of those desiring life assurance in old line 
reputable companies, this being the only kind 
with which it has business relations. 

Expert actuaries, competent insurance wri- 
ters and eminent legal talent will be at the 
service of those desiring information on all in- 
tricate points of life insurance, thus avoiding 
the misapprehensions that so often occur as to 
the actual meaning of a life insurance contract. 

The association will at all times be pleased” 
to consult with those desiring life insurance, or 
interested in the subject, and, to this end in- 
vites correspondence and personal interviews. 

The offices are 1303-12 Marquette building, 
Chicago. 

++ ++ 
NORTH AMERICAN LIFE’S OPERATIONS. 

The North American Life of Toronto is 
now admitted to Minnesota, Michigan, IIli- 
nois, New York, Pennsylvania and New Jer- 
sey. The company will only operate in the 
northern belt of States in this country. It 
takes special pride in advertising the fact-that 
its risks are located in the North. It looks 
with special disfavor on the southern States, 
believing that the mortality experience of any 
company will prove disastrous in that locality. 
The North American has considerable money 
back of it, and in the section of the country 
named in the United States, will aim to or- 
ganize a large agency plant. Last year it 
wrote more business in Canada than any other 
company doing business in the Dominion. 

J. F. Barker, the Illinois state manager, lo- 
cated at 84 Adams street, Chicago, is getting 
his company established in that city, and will 
later push for business in the State outside 
of Chicago. 


The Security Trust & Life has increased 
its capital from $350,000 to $500,000, 

W. H. Miller of Findlay, Ohio, has taken 
the general agency of the Equitable Life of 
lowa. 

J. F. Strait of Springfield, Ohio, has been 
appointed district agent of the State Life of 
Indiana. 

In the current issue of the “Atlantic 
Monthly,” President James W. Alexander of 
the Equitable writes an interesting article on 
“Some Prejudices About Life Assurance.” 

W. L. May, city agent of the A&tna Life at 
Cincinnati, has been appointed Rhode Island 
general agent for the same company, and has 
left for his new field. His headquarters are at 
Providence. 

Charles D. Logan, formerly superintendent of 
ordinary agencies of the Metropolitan Life in 
Ohio, has taken the general agency of the ordi- 
nary department at Philadelphia. M. A. Cor- 
bett of Columbus, formerly with the Covenant 
Mutual, which the Metropolitan reinsured, is 
now state agent of the ordinary department. 
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_ AMONG CASUALTY MEN. 


CHANGES IN THE GUARDIAN COMPANY. 

A change in management has been made in 
the Guardian Company, which sells contracts 
providing for physicians’ service, drugs and 
burial benefits on the industrial payment plan. 
As is known, the management of the Union 
Casualty controls the Guardian and the same 
set of agents represent each. These agents en- 
deavor to sell industrial accident along with 
the Guardian Company’s contract. 

Louis Gold has retired as manager of the 
Guardian, and is succeeded by George A. 
Mortland, formerly superintendent of the Met- 
ropolitan Life. The assistant manager is G. 
C. Smith, formerly of the Metropolitan. The 
Guardian Company is now operating in New 
York City, Philadelphia, Patterson, N. J., Ho-- 
boken, N. J., Newark, Brooklyn, Yonkers, St. 
Louis and Chicago. Its operations will be ex- 
tended as the business warrants. 

Assistant Manager Smith, together with 
President Edward Cluff of the Guardian, visited 
Chicago recently to look after the business in 
that city. D. G. Fladger, the superintendent 
of the Guardian, and the industrial accident 
department of the Union Casualty at Chicago, 
has resigned and is succeeded by M. E. Trout- 
man of the home office of the Union Casualty, 
who has been working on the industrial feature 
in St. Louis. He was formerly with the Metro- 
politan Life. Manager W. G. Wallace of the 
Union Casualty, and Guardian at Chicago, now 
has the chief medical director, Dr. Bennett, 
and a corps of twelve physicians under him. 
‘There are about a dozen solicitors in the indus- 
trial department, with two assistant superin- 
tendents. It is thought that this number will 
be doubled in a short time. 


oe ++ 





PLATE GLASS SITUATION IN CHICAGO. 

As was recently noted in this department, 
the plate-glass companies belonging to the 
compact held a meeting in New York and 
decided to raise rates in Chicago from 2% 
to 3 per cent and raise the rates 4% per cent 
more on certain streets. The Chicago com- 
pact has held a meeting and addressed the 
companies objecting to any further increase 
in rates. They point to the fact that some of 
the streets they mention are several miles 
long, and on certain parts of these thorough- 
fares the hazard is very light. They state that 
with the two outside companies, the Union 
Casualty and Maryland Casualty, a raise in 





rates ‘would "materially strengthen these non- 
boarders. 

They advise that rates be adjusted on dif- 
ferent risks according to the hazard and not a 
flat increase all over the city. For example, 
the Chicago compact believes that rates on 
department stores, fancy plate-glass, large 
plates, or those exposed to alleys should be 
increased. If the National compact attempts 
to force increased rates at Chicago there will 


be quite a revolution, and it is doubtful 
whether the agents will submit. 
oe ++ 


OBECTIONABLE PLATE GLASS CLAUSE. 

Some of the agents of plate-glass companies 
in Chicago are seriously objecting to the 
clause which has been placed in the policies 
which states that in case a plate of glass is re- 
placed, the old policy will continue to cover 
on this glass regardless of the number of 
times that it is replaced, and that no extra 
premium will be charged for the new plate. 
This means, of course, that the liability of the 
company on a plate is not ended until a pol- 
icy is canceled, regardless of the number of 
times that plates are replaced. 

The local compact at Chicago has brought 
this matter to the attention of the plate-glass 
companies, and states that if this clause were 
eliminated, the present rates on plate-glass 
business would be sufficient for a profit. A 
number of agents think that this clause wipes 
away the profit that there is in the business. 
Formerly the plate-glass companies required 
an extra premium to cover a new plate of 
glass that replaced a broken one. The Cen- 
tral Accident of Pittsburg, however, under 
its so-called “Ideal Plate-Glass Policy,” in- 
cluded this replacing clause, and in order to 
meet its competition the other 
were forced to include it. 

-_ tt 

BONDING OF GOVERNMENT TREASURERS. 

Most of the bonding of the state, county, 
township and municipal treasurers is done by 
the three Baltimore surety companies—the 
United States Fidelity & Guaranty, the Fi- 
delity & Deposit, and the American Bonding 
& Trust. These three companies have a com- 
pact on this business. Most companies re- 
gard the bonding of treasurers as rather haz- 
ardous, but it is stated that the Baltimore com- 
panies have feund it profitable. 

With the exception of this compact of the 
three Baltimore companies on this particular 
business, there is no agreement among surety 
companies, except for excise business. There 
seems at present no probability of a national 
compact being formed by the bonding com- 


companies 








panies. The American Surety was the stumb- 
ling block when the subject was up some 
months ago. Some of the individual com 
panies have stiffened up cn rates, but not to 
any appreciable extent. 
ee ++ 
CASUALTY CHANGE AT COLUMBUS. 

The firm of Jennings & Wickoff, general 
agents at Columbus, Ohio, of the Fidelity and 
Deposit and Standard Accident, has dissolved 
and the agency is now in the hands of Wick- 
off Bros., the partners being J. E. and Wheeler 
C. Wickoff. W. C. Wickoff has heretofore 
been connected with the now defunct Odd 
Fellows Beneficial Association of Columbus. 
Mr. Jennings has never been actively identified 
with the insurance business, but is a well- 
known newspaper writer. It was he who lob- 
bied the surety bill of 1896, and caused it to 
become a law. In return for this service the 
Fidelity and Deposit Company gave him an 
interest in the Columbus general agency. 

+ ++ 
THE METROPOLITAN ACCIDENT’S OPERATIONS. 

The Metropolitan Accident has now com 
pleted its absorption of the Northwestern Ben 
evolent of Duluth. V. D. Cliff, secretary of 
the Northwestern, becomes general manager 
of the northwestern department of the Metro- 
politan, which includes the old business of the 
Northwestern Benevolent. This feature will 
be continued as it always has, the Metropolitan 
simply taking the place of the Northwestern. 
The old policies of the Northwestern will con- 
tinue and new members will simply be given 
Metropolitan policies, the only change being 
in the name of the company. In this depart- 
ment members will pay $1 a month for sick and 
accident benefits. The other departments of 
the Metropolitan will be kept distinct. 

+ ++ 
CASUALTY APPOINTMENTS. 

The following are recent casualty. appoint- 
ments: 

HIO 


oO le 

Central Accident—Chas. A, Betts, Alliance; Geo. 
M. Clarg, Ironton. 

National Protective Soc.—M. F. Walker, Steu- 
benville; W. A. Hummerman, St. Marys; H. N. De 
Hass, Hillsboro. 

U. 8S. Fidelity & Guarantee—Floyd Atwell, 
ding; Creamer & Neff, Bellaire; 
Connell, Coshocton; Thos, G. 
Christopher Ihle, Pomeroy. 

MICHIGAN. 

Maryland Casualty—J. C. Holden, Reed City. 

U. 8S. Casualty—Chas. A. Brady, Detroit; B. F. 
Jacoby, Detroit; James F. Cooper, Detrcit: Robt. 
Fulton, Detroit; B. F. Doty, Detroit. 

Great Raster Hi. N. Hovey & Co., Muskegon, 
S. J. Morse, Shelb 

U. 8S. Fidelity & “Guaranty Co.—Kelly & McDon- 
ald, Alpena. 


Paul- 
Matthew A. Mc- 
Kerr, Cambridge; 
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Assets. 


_ LOW 
MORTALITY. 


ECONOMICAL 
MANAGEMENT. 





General Surplus.....ccscscccccccsccsccscccccccscccccceces 


STATEMENT, JANUARY ist, 1900. 


2 (chinbawadnnhntn stances 

Liabilities, including $21, 392, 383 approximate surplus 
accumulations held to meet tontine and semi- 
tontine contracts. 


Income during a i a 


.. 121,112,031 
..8 5,534,697 


8 24,6 605, 5,143 


NO 
REBATING 
PERMITTED. 


Insurance Written during 1899 sabbbeeddensonivabeossveedl 73,430,743 
Insurance Gained during 1899. .....cccccccccccscccccccce: 
Insurance in Force............. 


39,893,387 


sovcsccccsocccccccocccocs MPIOnhaD 





BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 
BUSINESS ACCEPTED ONLY FROM REGULAR AGENTS OF THE COMPANY. 








For Further Information, or any Agency, address: 
WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Home Office, Milwaukee, Wis. 
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INSURANCE BROKERS. 
EDWARD D. CLARKE CO., 


177 La SALz St., Cuicaco. 
Reference, Royal Trust Co. Representing companies writing 
surplus insurance, special risks and re-insurance, also large 
facilities for surplus lines. 


SHIPMAN & WAYNE, 
Fire Insurance, 
210 LA SALLE STREET, CHICAGO. Correspondence solicited. 
Surplus Insurance placed in strong companies. 


SUMMERHAYS & PATTEN, 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance “e ) ae on Mercantile and Manufacturing Risks 
1 any Location; correspondence solicited. 


ARTHUR KLEVE, 


Broker and Underwriter, 














Handler of Large Lines, 
130 East Turrp St., CINcrnNATI, ONTO. 
Oorrespondence solicited with companies writing 
risks on application, with complete survey and inspec- 
tion report accompanying. 


LOCAL AGENTS. 
C.A. FARNHAM & CO., 


47H AND VINE StTs., CINCINNATI, ONTO. 
Fire, Marine, Tornado, Rents. Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 














M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
re Insurance. 
nicemenentiansel Solicited, Lines Large or Small. 
401-2-3 GARFIELD BLDG., CLEVELAND, OHIO. 


THOMAS H. GEER & CO., 
General Insurance, 
158 SuPERIOR STREET, CLEVELAND, OHIO. 
Members of the Ohio Association of Local Fire Insurance 
Agents. 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, "Ouro. 
The largest Agency in Cleveland. Facilities for large lines. 

. } Woodland and Willson Aves., 
Branch Offices: 4 nowntown Office: Century Bldg. 
General Insurance, 
STANDARD BurLpine, No 53 Evciip AVE. eileeti ies oO. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 














HENRY 0O’KANE, 
General Insurance Agency, 
THe WYANDOTTE, CoL_umBus, Onto. 
Special facilities for large lines. 


JOHN K. DUKE & SON, 
Fire, Life and Accident Imsurance Agents, 
Leading Agents at Portsmouth, Ohio. 
Buy and Sell Real Estate. 
No. 51 West Seconp Sr. PorTsMovUTH, ONTO. 


WHITTLESEY ADAMS, 


Fire Insurance, 
Established 1857. 








WARREN, OnIO 





INSURANCE LAWYERS. 


White, Johnson, MeCaslin & Cannon, 


Counsellors at Law, 
1416 to 1421 Williamson Bidg., 





Cleveland, 0. 





SPECIAL ATTENTION GIVEN TO THB 
LAW OF INSURANCE. 





BOWEN, DOUGLAS & WHITING, 


Attorneys and Counsellors, 
80-85 Morrat Bock, Derrort, Micu. 
Special Attention to Law of Insurance. 


T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, 
Unitep Bank BUILDING, Cincinnati, On10. 
Special Attention to Insurance Law. 








TO COMPETE 


WITH THE FRATERNALS: EVERY OLD LINE AGENT 
SHOULD HAVE AS 


A Side Line 


THE AGENCY OF 


The Young Men’s Institute Insurance Co. 
(Incorporated under the laws of Ohio.) 
Leading Features: 

AMPLE RESERVE. 
LOW EXPENSES. DISABILITY BENEFITS, 
CAREFUL EXAMINATIONS. LIFE INSURANCE, 
MONTHLY PAYMENT PLAN. 


Write for information to the Company, Pike Building, 
Cincinnati, Ohio. 








Policy Provides: 
SICK BENEFITS. 





J. H. LEIDING, 
FIRE INSURANCE. 
MASONIC TEMPLE, CINCINNATI 


CORRESPONDENCE WITH NON-RESIDENT 
AGENTS AND BROKERS SOLICITED. 


REPRESENTS LEADING COMPANIES. 


,O. 


| 





17 


1900 


[aes Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 


WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 





W. R. ROSS, President. C. A. ROSS, Secretary. 
E, T. ORKRANE, Ass’t Secretarv. 





Incorporated April 17, 1876. 
Began Business October 2, 1876. 





‘THE CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 


VAN WERT, O. 


Liability of Members to Assessment, $371,788.55. 
Total Cash Assets $108,980.80, 
Net Cash Surplus $67,218.20, 





H. V. Otngy,Pres, F.W. PuRMorRT,Sec’y and Treas, 





J. N. Vance, Pres. 
Jas. P. Apams, Secy. 


by W. FrRAnNzueEtm, Vice Pres 
. H. MERKEL, Asst Secy. 


Cash Capital, $100,000.00 
Over #1,750,000.00 Paid in Fire Losses. 


Franklin FireInsuranceCo, 


OF WHEELING. 


Organized 1862. 



































Write for our 


Instructive Catalogues 


for... 
Professional 
_ = Underwriters. 


Insurance Department, 


THE GLOBE WERNICKE Co., 
CINCINNATI. 





H. J. Booru, KEATING, Geo. 8S. PETERS. 


BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 Boarp or Trapg, 
Telephone 784. CoLumBvus, Onto. 
Special Attention given to Insurance Law. 





Albert Crane, Mark Norris, 


CRANE, NORRIS & STEVENS, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 





Fred’k W. Stevens, 





HOWARD & HANDLAN, 
Attorneys at Law. 
~ gee Attention to Law of Insurance. 


WHEELIN West VIRGINIA 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 





RELIABLE AGENTS WANTED. 





1876, 
~=—= STRONGER AND BETTER THAN EVER, 


TheOHIO MUTUAL 


FIRE INSURANCE CO, 
OF SALEM, O. 


1900, 








pany Confined to Ohio, 





“MAXIMUM SECURITY—MINIMUM COST.” 
J. R. VERNON, Secretary. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO, 


DIRECTORS: 


N. S. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A. C, Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H, BR. SMITH, Pres’t. R. SMITH, Sec’y. 





J. W. WAGNER, Pres, J. M.Coox, Sec’y. 


TWENTY-SIX YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHTO. 





Premium Notes, $388,760. 
Net Cash Surplus $23,435, 


Transacts an iigency Business in Ohi, 





Twentieth Annual Financial Statement 
OF THE 
Manufacturers’ & Merchants’ Mutual Insurance Ca 
ROCKFORD, ILLINOIS. 


H.W. PRICE, Presioentr. F. F. WORTAWOOD, TREASURER. 
GEO. B. KELLEY, vice-rncs. . W. CARSE, StcreTanY. 


JAN UARY 1 1, —- 


escceece sreeeceeesecesh 00,004 
ASSETS. {SoSeineuas: 06d senebécencesnse eveesee 421,590.00 
$487,155 13 
Surplus above all Liabilities. . - $439,704 23 


Net Cash Surplus, 818, 113.93. 


Losses paid since organization “corrected”. ..$807 
Cash Dividend paid since organization........ 99,411 25 





Average rate of dividends to policy holders 20 per ceat. 
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ASSETS (Market Values), 
Jan. 1, 1900, $69,419,717.78 
LIABILITIES, N. J. & N.Y. 
Standard, . $63,794,024.56 
SURPLUS, . . $5,625,693,22 


Policies Absolutely Non-Forfeit- 
able After Second Year. 


THE. 
AMZI DODD, 
President. 





WANTED — Reliable and energetic 


Agents. ... For particulars, address the 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 


Benefit 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 





Company direct, or either of the State 
Agents, whose name, address, and terri- 
tory are given herewith. ... 


A. S. JOHNSTON & CO., 


State Agent for Michigan, 
Office, Campau bldg., 
DETROIT. 











collateral security. Losses paid 
immediately upon completion and 


L. D. DREWRY, 
approval of proofs. 


State Agent for Ohio, 
Office, The Pike Bldg., 
CINCINNATI. 














- Central Accident . 


....Insurance Company, 
Park Building, PITTSBURG, PENN. 





Capital and Surplus over - = $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass FPolicy---More definite and liberal than 
other policies. 





The above contracts arc the best to buy and the best to sell. 





AGENTS WANTED. 


state Mutual Life 


ASSURANCE COMPANY, 
WORCESTER, - MASS. 
INCORPORATED 1844. 


EE er Tee fee ae 15,011,248 
Liabilities, Janaary 1,1900. oi sisizve 
Surplus, January 1, 1900, Mass. Standard..................... $1,590,399 


A. G. BULLOCK, President. ‘I, M. WITTER, Secretary, 


CHICAGO OFFICE: 85 DEARBORN ST. 
E. H. CARMACK, General Agent. 
GEO. L. WRENN & SON, General Agents. 


CLEVELAND, OHIO, OFFICE: 504-6 NEW ENGLAND BLDG., 
HUBERT H. WARD, General Agent. 


Cincinnati Office: Mitche!| Bidg., - - W.B. JONES, General Agent. 








The John Hancock Mutual Lite Insurance Company 


OF BOSTON, AXASS. 


S. H. RHODES, Prest.; ROLAND O. LAMB, Vice-Prest. and Secy. 


Issues the most desirable forms of Life, Endowment, Term and Install- 
ment Policies. Annual Dividends. Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Policies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 
ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 


J.C. CAMPBELL, State Agent for Ohioand West Virginia, Board of Trade Building, 
Columbus, Ohio. 


Chicago's Insurance Frinting House 





THE WESTERN UNDERWRITER COMPANY 
PRINTING AND SUPPLY DEPARTMENT, 


140-146 Monroe Street. W.M. ROSENTHAL, Manager. 





ALL, KINDS OF PRINTING. 


SPECIAL FACILITIES FOR INSURANCE PRINTING. 





Handles the entire printing of several of the leading 
general departments at Chicago. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS, CO. 


PITTSFIELD, MASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the BERKSHIRE give to the insured all the advantages 
of the perfected Non-forfeiture Law of Massachusetts. 
Before insuring your life or taking an agency examine the new policy contract 


now being issued by the BERKSHIRE. 


JOHN THOMAS, Gen’! Agent Northern Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
316-316 Williamson Bidg., Cleveland. 14 Carew Building, Cincinnati. 
WILLIAM D. WYMAN, General Agent for lilinois, 
100 Washington St.. Chicago. 





OF NEW YORK, 


HE HOME LIP Et mona 


GEORGE E. IDE, presivenrt. 





Increase 
1899. Per cent. 

RI Re ree OMe aan ae $11,348,859.12 7.8 
Policy Reserve and all other Liabilities...... 10,145,580,.70 7.86 
*Dividend Endowment Fund ............... 626,713.00 18.90 
Net Surplus. ........... ya Wirgnas a eart Aalees 1,203,278,42 4.36 
Number of Policies in Force................ 26,262 8.19 
ON! —— er $49,258, 697.00 8.08 
I nce tet an bind Su bidles ZC0AE SE OSSD 2,372,130.59 7.23 
Renewal Premium Income.................. 1,436 ,074.93 9,87 
Excess Income over Disbursements.......... 725,243.50 34.35 


*This item is generally included in the surplus of other Companies, 


Payments by Policy-holders since Organization, (1860), $32,887,028.95. 
Payments to Policy-holders and now held for their benefit, $33,341,452.86. 





W. A.B. BRUEHL & 60.,Gen’l Managers Ohio and So -lndiana, Cincinnati, 0, 
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ONDEN LF MOIST gene Savings Life 


INSURANCE IN FORCE, - - = = $128,740,464.00 


ee a ey Ee ee. 40,037 ,989.76 . 
Rperenethtes Ohm costae ie Rnenmnnen gastetiy sale, Stare Assi Ta nee ociety 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled. 5 

Bvidence of the skillful and faithful mauagement of this Company is 

































found in its exceedingly low expense rate, and the remarkably favorable OF NEM YORK. 
rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. Epwarp W. Scott, PresipDenT. 
Correspondence with Agents solicited. 
WILLIAM D. YERGER, Genera. Acent Weerenn Onio, THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 


METHODIST BOOK CONCERN BUILDING, CINCINNATI, ONIO. 
S. S. SAFFOLD, Genenat Acenr Eastean Onio, 
706-710 GARFIELD BUILDING, CLEVELAND, OnI0. ee ee ee ie 
wucceesful Agents, and Gentiemen Seeking Remunerative Busi c 
S W. JANNEY, Genenat Acenr, 
— : 326 MARQUETTE BUILDING, CHICAGO, ILL May Apply to the Head Office, or any of the Society's General Agents. 
BASSETT & REESE, Generar Aecnts, 
44 HOME BANK BUILDING, DETROIT, MICH. 




















—->—-==2=THIRTY-FOUR YEARS OLD.==<o @ Annual Statement, December 81, 1899. 

Millers & Manufacturers tarss | "sc “ee 

Company COIN, <n cainhpesttnenssiainnn ieee $100,000.00 

Minneapolis, Minnesota. canter ae 

C. B, SHOVE, President. F. 8. DANFORTH, Secretary. 3. 3. HUSS, Aes't Secretary. Surplus ever all Liabilities..................... $772 061 8 

F.K. HOGUE, Toledo, Ohio, - - General Agent for Ohio. sani 0 on to... ee 
ANDREW M. SWEENEY, SAMUEL QUINN, WILBUR 8. WYNN, 

President. 


2 rrrerta ser oftme, ——soreary ont cco | METAL Reserve Fund Life Association 
THE STATE LIFE INSURANGE GOMPANY, '*e4narouis, (noorporated. 


FREDERICK A. BURNHAM, pacoipenr. 





The largest and most progressive Old Line Company {2 the world for its age. Mutual Reserve Building, New York City. 
tnourance In force December 31, 1899 ... 2.2... ccc cece cece cceecceeceeeecee $22,208,470 
chads sdevechsnmsaiadsdeasbenectoxants destkaashbuds 417,780 LIFE INSURANCE 
Surplus over all abilities, saved out of the business in five years ............... 161,534 
Sepealt with State of indiana for protection of al fs potley cbsidors pbdwemrweusee 300,006 ON PURELY MUTUAL BASIS, 
No other Company could show such results at the same age. WITH FULL RESERVE. 


The Company is incorporated under the Legal Reserve, Compulsory Deposit 
ta of Tndigna,acknowiaaged tbe the baw inw Crer enacted. very policy io oo 
a en reserve value e e of Indiana. 
The Compuyissues-ail forme of life and endowment insurance, with loan,cash | Total Death Losses Paid by Mutual Reserve Fund Life Association 
and paid-up values, extensions, etc. since organization, over 
To Life Insurance Agents—&xamine the Life Annuity Competitive Contract of 
Company. A unique and advanced method, original with this Company, of se- 


1861. @ RESULTS UNPARALLELED. © 1900. 





curing a a of ney Boge my the i a an pe hey og Lge The FORTY MILLION DOLLARS. 

contract that gives an agent a fair show to grow , an are in the pros- 

perityof his Company as it grows and prospers. It enables the average agent to Competent men can secure liberal contracts by applying to the Home Office 
win a life competency and become independent, WRITE FOR PARTICULARS. or to any of the Managers or General Agents. 








neMassachusctts Mutual Life Insurance Co." 


INCORPORATED 1851. 


Assets Jan. 1, 1900, $23,819,937.17. Liabilities, $21,835,114.54. Surplus, $1,984,822.68, 
Definite paid-up and cash surrender values written in every polloy, 
_rr=~ A. HALL, President. HENRY M. PHILLIPS, Seoretary. 


CINCINNATI OFFICE: 20i1 Johnston Building. ~- F. C. CROSS, Manager. 





A. G. ToRWIPSEED, Prest. W. C. Hruu, Treas. J. W. PowErs, Secy 


THE INTER-STATE LIFE The Western apa ss. 
ASSURANCE COMPANY, |™™™ eC, Solrey, Tabels. 




















" In Red or Blue. In Gold or Bilver, 
Home Office: N. E. cor. Fourth and Elm, Cincinnati, Ohio. y ~ yatepenagl $2.75 tee oS ices $3.75 
ee ee eee 8.75 eas 5.50 
i ee, Se 5.50 ae 7.50 
The company operates upon the mutual principle. Chartered and authorized un- 3 3 
der the general laws of Ohio, as a level premium, legal reserve company. Its 10,000 ie Sete he 5 9.00 10,000 oe. eee 12.50 
rates and policy guarantees are the fullness of 


Special price. quoted on larger quantities. In ordering make copy 






THE HICHEST STANDARDS. full and exact, 
(ane eee gg aaa The Western Underwriter Co. 
Extraordinary Inducement to Agents CHICAGO. CINCINNATL 





will be made to a limited number to operate in Ohio. None but men of high stand- 
ing and good record desired Address the AGENCY DEPAR@MENT 
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AMERICAN HEAD OFFICE: 


346-346 Broadway, New York. 

OSCAR ISINC, Cen’! Manager. 
SIDNEY HN. MOOR, 
Manager Casualty 








1131 Wiillamson Buliding, 
CLEVELAND, OHIO, 


~wrwerwerwrvrvrvwrvrvwvewevfrwfwwveew#»%''"t""t""'""'""'"'"'.'.--." 













UNIO 

















P. W. WARD, 


phirihi ish i bin iii iphpbpbppbpbpbbhbbbboe 
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CASUALTY 


AND-+—-<+—— 


SURETY 
COMPANY, 


Wainwright Bidg., ST. LOUIS, MO. 


Individual Accident, Health 
and Plate Glass Insurance. 


Ab by bn by be on hy bin ban ha ey la hha he ha Me Me Ms A Me hi he a la Mal hi hi he he, be Ly lvl, ly lla la lnlindin dn Ae 


ppiihiiihbiphpi bpp pippbpbphbhbbbhbboe 
seoooororerrvrvy-------”'””™ 
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PVVUOCS 











OHIO. 
INDIANA, 


MICHIGAN. 


ILLINOIS. 


WISCONSIN. 
MINNESOTA. 


IOWA. 
MISSOURI. 

















UEEN sg} | 


Ins. Co. of America, 











P. D. McGREGOR, Manager. 


Western Department, 


C. G. SHEPARD, Ass’t Manager. 


ROYAL, BUILDING, CHICAGO. 











NORTH DAKOTA. 
SOUTH DAKOTA, 
NEBRASKA. 


KANSAS. 


OKLAHOMA. 
COLORADO. 


WYOMING. 














oz Western Salrage Wrecking. Agency 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE, 


| Nos. 207 and 209 Madison Street, 


Main Express 275 


Salesrooms, 334 Main Street, 





THE EZEKIEL & BERNHEIM CO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 
Warehouse, 316 Elm Street, 


CHICAGO. 
SAMUEL GANS, Manager. CINCINNATI, OHIO. 
d aan ened Every facility for handling merchandise of all descriptions. 
Long Distance Telephone, C. R. ROTHSCHILD, Special. Long Distance Telephone, No. 1368. 


@@ Adjusters will please telegraph or telephone at our expense. 4} 































OF NEW YoRE 


BrowaRnp A. McCurry, PREs®. 


THE MUTUAL LIFE INSURANCE COMPANY 


Offers exceptional opportunities to good agents to represent it in the United States and Canada. 
It is the best company to work for and employs only good and reliable men. 


It issues the most attractive and desirable policies, and is the greatest financial institution in the world. 


Experienced agents who desire to represent this company are invited to address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies Home Office. 





























Jes 


oF NEW YORK. 


LARGE BENEFITS. 


Assets, <- -« 





$777,385. 45. Surplus, o o 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New Yerk. 


Accident 


LOW RATES. 


Capital id im cash .............. 
See undivided profits 
Surplus to Policy-helders 

ve for reinsurance 


and Health 
Policies. 


BEST COMMISSIONS. 


The Highest Grade and Most The: 
Guaranteed Elevator and Steam 


$365,124.30. 








lier Policy 


The Strongest Casualty and Accident Company. ~ PRODUCING AGENTS WANTED, 


GEO. G. BROWN, General Agent fer Ohie, 
908 New England Building, Cleveland, Ohie. 
A.C. DURBOROW, Generali Agent, 605 Tacoma Bldg., Chicago, Ill. 


MARYLAND CASUALTY 


BALTIMORE. 


SOOO OS HEHEHE EH EEE SEOES SEES SEE ES 


SOAR ROR ROO OOOH HEHE EEE TEESE SHEET SOE ES 


Writes desirable contracts covering 
Employers’ Liability, Workmen’s Collective, 
Public and Landlord’s Liability, Teams, ... 
Individual Accident, Plate Glass, Elevator, . 
Automatic Sprinkler, and Steam Boiler... . 


Co., 


:} INSURANCE 


System of ppeetiene 


Helders. 




















